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Abstract
Alternative food networks (AFN) are argued to provide platforms to re-socialize and re-spacealize food, establish and 
contribute to democratic participation in local food chains, and foster producer–consumer relations and trust. As one of the 
most recent examples of AFN, Participatory Guarantee Systems (PGS) have gained notable traction in attempting to redefine 
consumer-producer relations in the organic value chain. The participation of stakeholders, such as consumers, has been a key 
element theoretically differentiating PGS from other organic verification systems. While research on farmer participation 
in PGS is attracting interest, consumer participation is still widely overlooked. Using a mixed methods approach, this paper 
describes five PGS markets in Mexico, Chile and Bolivia. A survey was conducted with consumers in the PGS markets to 
explore their awareness of the PGS, how consumers participate in the PGS, and their level of trust in the respective PGS 
and its certified products. Results showed a low level of awareness of PGS among market consumers, few participation pos-
sibilities, and minimal consumer participation overall. Nevertheless, trust in organic quality was generally high. Consumers 
primarily relied on the direct relationship with producers and the PGS market itself as sources of trust. These results provide 
novel insight into PGS consumer-market interactions, and contribute to discussions concerning social embeddedness, aware-
ness and participation within AFN.

Keywords Alternative Food Networks · Participatory Guarantee Systems · Farmers’ market · Consumers · Organic 
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Introduction

Public policies promoting organic agriculture, supporting 
family farming, and addressing food security have made 
their mark in Latin America in recent decades (Flores 2019). 
While the increase in organically managed land is notewor-
thy (Lernoud et al. 2019), with a share of 0.8% on global 
organic retail sales and a per capita consumption of 1.50€ in 
2019 (Willer et al. 2021), the organic market in Latin Ameri-
can countries still strongly represents a niche. Price premi-
ums for organic products and low consumer awareness have 
been described as barrier for the development of organic 
markets in several Latin American countries (Agence BIO 
2021), where the share of consumers’ expenditure on food is 
still relatively high1 when compared to key organic markets 
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such as Germany and the US (Global Organic Trade Guide 
2022a, b, c, d, e, f). However, as a region historically char-
acterized by organic export-orientated production (Berde-
gué and Fuentealba 2011) the rise in domestic demand for 
organic produce in Latin America is of growing interest 
(Berdegué and Fuentealba 2011; Flores 2019). The devel-
opment of the domestic Latin American organic market, 
strongly supported by Alternative Food Networks (AFN), 
community-based initiatives, and civil society organizations, 
has been described as an important business opportunity for 
smallholder farmers and a key factor in promoting organic 
farming and increasing the sustainability of food systems 
(Flores 2019).

As part of this development, Participatory Guaran-
tee Systems (PGS) have become an increasingly popular 
approach for certifying the organic produce of smallholder 
farmers producing for domestic markets. PGS are local con-
formity assessment systems that are designed to guarantee 
organic integrity through the participation and ownership of 
all stakeholders (Bouagnimbeck 2014; IFOAM 2008). PGS 
stakeholders, such as producers, NGOs and consumers, are 
presumed to participate actively in the organic verification 
process, decision-making and organizational activities, thus 
establishing trust, promoting participation, conveying trans-
parency, creating social networks, and encouraging shared 
learning processes and knowledge exchange (IFOAM 2008, 
2019). As such, PGS are attracting increasing attention and 
becoming popular as an alternative to third-party certifica-
tion (TPC). PGS are intended to make organic certification 
more suitable for smallholder farmers (Bouagnimbeck 2014) 
and often aim to endorse a more holistic ideology of organic 
farming (Nelson et al. 2010)—basing their activities on the 
principles of agroecology (Rover et al. 2017) – or counteract 
conventional market dynamics (Nelson et al. 2010).

While organic quality assurance is at the core of PGS, 
many PGS initiatives have been found to engage in collec-
tive commercialization activities (Kaufmann et al. 2020). 
Producers participate in (Hruschka et al. 2022) or organize 
their own (Bellante 2017; Binder and Vogl 2018; Rover et al. 
2017; Sacchi et al. 2015) farmers’ markets at which consum-
ers are able to buy PGS-certified organic produce. Conse-
quently, PGS can be understood as AFN that are governed 
by self-established conventions for participatory conformity 
assessment and organic production, and promote socially-
embedded, short food supply chains, thereby dis-embedding 
themselves from the conventional food industry and the con-
ventionalization of organic farming (Bellante 2017; Brunori 
et al. 2012; DuPuis and Goodman 2005; Maye and Kirwan 
2010). Thus, PGS provide not only an alternative to TPC, 
but also a different approach to consumer-producer relations 
and access to organic food.

In PGS and AFN, the intention is for consumers to be 
actively involved in starting and operating the initiatives 

(Bouagnimbeck 2014; IFOAM 2019; Renting et al. 2012). 
PGS activities potentially allowing for consumer involve-
ment include farm visits as part of the organic guarantee 
system, workshops and training courses, diverse events or 
organizational activities (Kaufmann et al. 2020). Unfortu-
nately, there has been a lack of a more in-depth examination 
of consumers and their participation in PGS activities in 
scholarly literature (Kaufmann et al. 2020; van Truong et al. 
2022), as analyzed and summarized more thoroughly by 
Kaufmann et al. (2020). Although several authors found con-
sumers to be part of initial PGS development and implemen-
tation (Niederle et al. 2020; López Cifuentes et al. 2018), 
quantifiable empiric evidence on consumer participation is 
scarce and studies referring to consumer participation often 
refer to the PGS design rather than its observed implementa-
tion (Kaufmann et al. 2020). Most recent studies explored 
the role and involvement of consumers in ethical purchasing 
groups engaged with PGS producers (Sacchi 2018; Sacchi 
et al. 2022), the effects of system design and direct par-
ticipation on stakeholder trust (Thamchaisophis 2021), and 
consumer trust in different certification schemes, including 
PGS (van Truong et al. 2022). Some of these studies found 
active consumer participation, e.g. in providing consulting 
service for the PGS certification of producers supplying their 
purchasing group (Sacchi 2018). Consumer participation in 
PGS is widely recommended by IFOAM (Bouagnimbeck 
2014; IFOAM 2019). It is a key element differentiating PGS 
from other organic certification systems (Bouagnimbeck 
2014; May 2008) and has been noted by several scholars 
as crucial to guaranteeing the success of PGS initiatives 
(Clark and Martínez 2016; Home et al. 2017) by boosting 
stakeholder trust, knowledge exchange, empowerment and 
the sharing of responsibility for the conformity assessment 
system (IFOAM 2018, 2019). Active involvement of con-
sumers has been found to promote trust-building (Tham-
chaisophis 2021) and empowerment in terms of community 
decision-making (Sacchi et al. 2022). Nevertheless, previous 
PGS research also indicates that motivating consumers to be 
participating stakeholders in PGS activities is something of 
a challenge (López Cifuentes et al. 2018; Nelson et al. 2016; 
Bara et al. 2017).

Apart from their active involvement in PGS activities, 
consumers also have a key role to play in the purchase of 
PGS products. A stable market for PGS products is needed 
if PGS producers and initiatives are to maintain their activi-
ties. In this context, consumer awareness of and trust in PGS 
certification are key (Batte et al. 2007; Darby and Karni 
1973; Janssen and Hamm 2012; Kriege-Steffen et al. 2010; 
Roitner-Schobesberger et al. 2008) and play a crucial role 
in the sustainable functioning of PGS and their markets and 
their ongoing promotion of domestic organic sectors in Latin 
America (Giovannucci and Ponte 2005; Higgins et al. 2008; 
Maye and Kirwan 2010).
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This paper aims to contribute to closing the research gap 
concerning consumers in PGS by exploring the role of con-
sumers in five Latin American PGS and their markets. To 
learn from and contribute to a broader discourse on AFN 
and farmers’ markets in Latin America, this study is posi-
tioned within the discourse on AFN and selected concepts 
of AFN theory. The paper starts by outlining key concepts 
in AFN literature, including social embeddedness and farm-
ers’ markets, and organic consumer behavior. Secondly, it 
describes the research approach, methods and case studies 
conducted in Mexico, Chile and Bolivia. Finally, findings on 
consumer awareness, participation and trust are presented 
and discussed.

Alternative Food Networks (AFN)

Research on the impact of AFN on consumer-producer rela-
tions has attracted considerable attention in scholarly litera-
ture (Goodman 2004; Michel-Villarreal et al. 2019; Renting 
et al. 2003; Seyfang 2006). Encompassing a wide range of 
social and economic backgrounds, AFN emerge from politi-
cal, cultural and historical processes to challenge conven-
tional, global food supply chains by establishing localized, 
high-quality food supply chains (Jarosz 2008; Murdoch et al. 
2000; Renting et al. 2003). Within the increasingly blurred 
concepts of alternative and conventional food systems (Bar-
bera et al. 2020; Sonnino 2007; Tregear 2011), the difficulty 
in pinpointing a specific definition of AFN (Jarosz 2008; 
Renting et al. 2003; Tregear 2011; Edwards 2019) without 
conflating inherent structures, characteristics and outcomes 
(Tregear 2011) is ever more present. By being dis-embedded 
from the conventional food industry (Brunori et al. 2012; 
DuPuis and Goodman 2005), it is argued that AFN provide 
platforms to re-socialize and re-spacealize food (Renting 
et al. 2003), establish and contribute to democratic partici-
pation in local food chains (Hinrichs 2003), and build stake-
holder trust (Martindale 2020). Undeniably, issues regarding 
exclusionary characteristics of AFN and its system bound-
aries impeding participation have been raised (Edwards 
2019; Kato and McKinney 2015; Slocum 2007). Although 
strategies have been proposed to promote participation of 
a broader spectrum of consumers (Allen 2010), authors 
have indicated elitism and the participation of a middle-
class strata to be central characteristics of AFN consumers 
(Kato and McKinney 2015; Slocum 2007). Moreover, issues 
regarding the extent to which AFN offer cultural and societal 
inclusivity outside of a predominantly white audience have 
been raised (Kato and McKinney 2015). Yet the emergence 
of AFN, in which consumer inclusion is fostered and par-
ticipatory forms of self-management and self-organization 
are paramount, allegedly has led to the establishment and 
promotion of new forms of consumer-producer behavior and 
relations (Barbera et al. 2020; Renting et al. 2003, 2012; 

Winter 2003). Undeniably, producer–consumer interactions 
have become a recurrent point of interest in AFN research 
(Barbera et al. 2020; Dubois 2018) and it is increasingly 
relevant to have a better understanding of proactive citizen-
consumers (Renting et al. 2012; Soper 2007).

The understanding of consumer behavior has shifted from 
a classical and neoclassical economics perspective, in which 
consumers are treated as self-interested, rational economic 
actors (Feagan and Morris 2009; Granovetter 1985; Hinrichs 
2000), towards exploring how consumers’ economic behav-
ior is embedded in a complex mesh of social relations (Gran-
ovetter 1985; Polanyi et al. 2001). Granovetter (1985) high-
lights the importance of social and interpersonal relations for 
generating trust and discouraging malfeasance in economic 
transactions, thereby introducing social embeddedness as an 
additional approach to marketness and instrumentalism, i.e. 
the price signal and prioritization of economic factors over 
other motivations as drivers of consumer behavior in eco-
nomic activities (Feagan and Morris 2009; Hinrichs 2000). 
In the last few decades, embeddedness research has received 
widespread acknowledgement within AFN research (Fea-
gan and Morris 2009; Kirwan 2004; Sage 2003; Sonnino 
and Marsden 2006). Even though partially contested (Sayer 
2001), specifically, as social embeddedness does not directly 
equate to equal power distribution or absence of intolerance 
amongst AFN participants (Hinrichs 2003), the importance 
of considering social embeddedness, specifically social con-
nection, trust and reciprocity to analyze and uncover social 
structures within economic activities in AFN cannot be over-
looked (Barbera et al. 2020; Sonnino 2007).

Short food supply chains have been highlighted as another 
key concept in AFN theory (Maye and Kirwan 2010) as 
direct marketing channels that are “‘embedded’ with value-
laden information concerning the mode of production, prov-
enance, and distinctive quality assets of the product” (Maye 
and Kirwan 2010, p.3). Recent empirical AFN studies have 
focused primarily on consumer purchasing groups (Sacchi 
2018; Sacchi et al. 2022), Community Supported Agricul-
ture (CSA) initiatives and farmers’ markets (Michel-Villar-
real et al. 2019). Although literature indicates that a clear 
demarcation of how AFN differentiate from and provide 
an “alternative” to mainstream capitalist market systems 
(Edwards 2019; Jarosz 2008) is lacking, farmers’ markets 
have been argued to be places of socialization (Dodds et al. 
2014; Hinrichs 2000), material and non-material exchange 
(Carson et al. 2016; Holloway et al. 2007; Kirwan 2004), and 
characterized by face-to-face producer–consumer interac-
tions that establish trust (Thorsøe and Kjeldsen 2016). Farm-
ers’ markets are therefore viewed as being socially embed-
ded (Hinrichs 2000), entrenching attributes and values such 
as knowledge about production processes, locally-produced, 
organic, high-quality food, and trust-based relationships that 
accompany and/or go beyond the relevance of price (Feagan 
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and Morris 2009 cit. Holloway and Kneafsy 2000, O’Hara 
and Stagl 2001, Hunt 2007).

Although the social, economic and ecological benefits 
of farmers’ markets have partially been explored, recent 
research has primarily focused on profiling consumers and 
analyzing markets’ economic impact (Figueroa-Rodríguez 
et al. 2019), and only a slowly growing number of studies are 
contributing to the understanding of social embeddedness 
and non-economic aspects of farmers’ markets (Carson et al. 
2016; Kirwan 2004; Klimek et al. 2018). Farmers’ markets 
are said to facilitate the exchange of information and reduce 
information asymmetries, thereby contributing to consumer 
awareness, learning about sustainable food systems (Forssell 
and Lankoski 2015) and consumer behavior favoring organic 
foods (Carson et al. 2016).

Shared producer–consumer knowledge (Sacchi 2018) and 
the provision of sufficient product information have been 
formulated as one concept for the generation of consumer 
trust in AFN (Thorsøe and Kjeldsen 2016). Trust is not only 
a prerequisite of AFN consumption (Giampietri et al. 2018; 
Martindale 2020) and AFN social relations (Sacchi et al. 
2022). Through consumer trust, AFN could establish coher-
ency, facilitate co-operation (Thorsøe and Kjeldsen 2016), 
manage food network knowledge asymmetries, and mobi-
lize consumers to participate in AFN activities (Jarosz 2008; 
Martindale 2020).

Sufficient information flows towards consumers have also 
been highlighted as a key factor in supporting the develop-
ment of consumer trust in organic products (Kriege-Steffen 
et al. 2010). When organic products are concerned, this is 
particularly important as organic product characteristics are 
credence attributes that consumers cannot determine for 
themselves prior to purchasing a product (Darby and Karni 
1973; Jahn et al. 2005). Hence, for consumers to purchase 
organic food products it is crucial that they are adequately 
educated on the matter (Kriege-Steffen et al. 2010; Roitner-
Schobesberger et al. 2008). Direct producer–consumer inter-
actions could give farmers’ markets a distinct opportunity 
to foster this information exchange (Carson et al. 2016). 
Beyond direct communication, organic product quality is 
guaranteed and signaled to consumers by means of organic 
certification schemes, such as PGS, and corresponding 
labels (Janssen and Hamm 2012). Consumer awareness of 
these schemes and labels is key to their success (Janssen and 
Hamm 2012) and can further positively affect the probability 
of consumers being willing to pay organic price premiums 
and hence purchase organic foods (Batte et al. 2007; Janssen 
and Hamm 2012).

While research has been conducted on farmers’ mar-
kets and consumers primarily in North America and west-
ern Europe (Figueroa-Rodríguez et al. 2019; Yiridoe et al. 
2005), where farmers’ markets have been closely associated 
with the development of the organic sector (Sahota 2020), 

empirical studies on organic farmers’ markets and their con-
sumers in Latin America remain rare (Michel-Villarreal et al. 
2019). Similarly, the consumer perspective has continuously 
been disregarded in AFN research (Goodman 2004; Michel-
Villarreal et al. 2019; Tregear 2011) and barely addressed in 
PGS literature (Kaufmann et al. 2020) with the exception of 
a few scholars (Sacchi 2018; Sacchi et al. 2022; Giampietri 
et al. 2018).

Research aim and approach

To contribute to closing this research gap, this paper uses 
empirical evidence to explore the role of consumers in five 
PGS case study markets (CSM) in Latin America. For this 
purpose, the study assessed consumers’ awareness of the 
PGS, their participation in PGS activities and their trust in 
PGS products. This ultimately allows suggestions to be made 
for the further development of PGS, farmers’ markets and 
consumer participation.

A mixed methods approach (Bernard 2006) was adopted 
with regard to PGS initiatives and their respective farmers’ 
markets in Mexico by the first author, Chile by the second 
author and Bolivia by the third author. Semi-structured 
interviews, document analysis and participant observa-
tions were used to depict how the initiatives commercialize 
products and communicate their organic quality, and how 
they approach consumer participation. Consumer surveys 
were conducted by the first and second author in Mexico 
and Chile respectively. The Bolivian consumer surveys 
were conducted by the third author and supported by a 
local student. The consumer surveys explored consumers’ 
PGS awareness, their level of subjective trust in PGS prod-
ucts, and their participation in PGS activities. To boost the 
insights acquired from these data, statistical tests were com-
puted to compare samples across the three study countries.

The results section is organized into three sub-sections 
corresponding to the three elements of the role of consumers 
in PGS explored in this paper. The first two sub-sections are 
structured as follows: first, the CSMs’ approach to consumer 
awareness and participation is depicted by describing (i) how 
they communicate the PGS concept and the products’ PGS 
certification status to consumers, and (ii) opportunities for 
direct participation at the market sites and in the PGS, and 
second, based on consumer survey data, the study explored 
(i) consumer awareness of the PGS concept and the PGS 
initiatives at the markets, and (ii) their willingness to take up 
these opportunities to participate. The third section explores 
consumer trust in the organic product quality based on con-
sumer survey data. In each section, findings are discussed 
in the light of literature on PGS, AFN, farmers’ markets, 
and organic consumer behavior. Finally, the paper concludes 
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with suggestions for the further development of CSMs and 
PGS.

Materials and methods

The data presented in this paper are based on two studies. 
A first study was conducted in Mexico between Septem-
ber 2015 and March 2016. Following the insights gained 
in Mexico, a second study was planned and implemented 
by the authors in Chile (June 2019 – November 2019) and 
Bolivia (June 2019 – October 2019) as soon as additional 
funding was secured and after joint development, pretest, 
adaptation and calibration of wording in inquiry for all data 
collection instruments. The approach was the same for the 
second study in Bolivia and Chile as for the first study in 
Mexico. Data collection tools from Mexico were refined to 
add additional, more specific aspects of consumer aware-
ness and participation in PGS. The results presented in this 
study portray the answers given to equivalent questions in 
the consumer surveys across all five CSMs during two sepa-
rate data collection timeframes. In Mexico, data were col-
lected in three local organic PGS markets (Mexican-CSM): 
Chapingo organic market (Tianguis Orgánico Chapingo), 
the alternative market of Tlaxcala (Tianguis Alternativo 
Tlaxcala), and the alternative market of Oaxaca “El Pochote 
Xochimilco” (Tianguis Alternativo El Pochote Xochimilco). 
In Chile and Bolivia, the Ecoferia de la Reina case study 
market (Chilean-CSM) in Santiago and the ECO Feria case 
study market (Bolivian-CSM) in Cochabamba were selected 
respectively.

Data collection

Data were collected in four phases in each country (Table 1). 
In Phase 1, interviews were conducted with key actors, PGS 
and CSM representatives. The consumer survey was pre-
tested with CSM consumers in Phase 2, and conducted in 
person with 201 consumers in Phase 3. Consumers were 
selected by convenience sampling on market days (Bernard 
2006). Participant observation on market days and at PGS 
meetings (Bernard 2006) and informal interviews with PGS 
representatives and other key informants complemented the 
data collection throughout the study (Phase 4). Key docu-
ments provided by the PGS and CSMs were collected to 
supplement the data.

Data analysis

Qualitative survey data regarding reasons for trust were 
coded inductively using first cycle descriptive coding and 
establishing 11 categories (Saldaña 2013) in Microsoft 
Excel (Microsoft 2016). Semi-structured interviews, infor-
mal interviews and observational protocols were deductively 
and inductively coded to address the CSMs context as well 
as the CSMs approaches on product labeling, consumer 
information and participation opportunities (Saldaña 2013). 
When citing from interviews, protocols and documents, the 
following syntax is used throughout the paper: “Country/
material/number”, with country abbreviated by B (Bolivia), 
C (Chile) and M (Mexico), and material abbreviated by I 
(Interview), PO (Observation) and D (Document), followed 
by a consecutive number for each material item and country. 
Appendix A1 gives an anonymized overview and additional 
details of the materials used.

Table 1  Data collection overview of the Mexican case study mar-
kets (Mexican-CSM), the Chilean case study market (Chilean-CSM), 
and the Bolivian case study market (Bolivian-CSM) (n = number; 

data collection timeframe: *09.2015–03.2016; **06.2019–11.2019; 
***06.2019–10.2019)

Mexican-CSM* Chilean-CSM** Bolivian-CSM***
(a) Chapingo 
(b) Tlaxcala
(c) Oaxaca

(d) Ecoferia de la 
Reina

(e) ECO Feria 
Cochabamba

Phase Method Sampling strategy Population n n n
Phase 1 Semi-structured 

interviews
Purposive PGS representatives, 

key informants
7 [1(a), 3(b),2(c), 1 

(other)]
8 [4(d), 4 (other)] 2 [1(e), 1 (other)]

Phase 2 Consumer survey 
pre-tests

Convenience Consumers 8 (a) 23 (d) 9 (e)

Phase 3 Consumer surveys Convenience Consumers 61 [21(a), 19(b), 
21(c)]

82 (d) 58 (e)

Phase 4 Participant observa-
tion

Purposive, conveni-
ence

Market days, project 
meetings related 
to PGS

8 1 2

Informal interviews Purposive PGS representatives, 
key informants

4 – –
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Quantitative analysis was conducted using IBM SPSS 
Statistics (Version 24). Contingency tables, Chi-square (χ2) 
test, Fisher’s exact test, Mann–Whitney U test, Kruskal–Wal-
lis H test and Wilcoxon Signed-Rank test were applied to 
compare the sub-samples for the three study countries. Exact 
nonparametric tests were used for small and uneven sam-
ple sizes. To test for differences in consumer trust between 
the study countries using Fisher’s exact test, each of the 
three categories at the lower and upper ends of the six-level 
ordinal scale were combined to reduce the scale to three 
categories. If exact p values could not be computed due to 
the sample size, Monte Carlo p values were used. P values 
(p, exact p, Monte Carlo p) are labeled accordingly (Bühl 
2016). For better readability of the paper, the results section 
depicts general descriptive statistics, while the test statistics 
for significance tests between countries and more detailed 
descriptive statistics are given in Appendices A2-A5.

PGS case study markets

Mexican‑CSM

The Mexican case study markets (Mexican-CSM) were 
founded in 2003 (Chapingo) (MPO1), 2005 (Tlaxcala) 
(MD2) and 2010 (Oaxaca) (MI9), and started implement-
ing a PGS in their respective opening year (MPO1; MI3; 
MI5). The engagement of non-producing actors (i.e. con-
sumers, academics, artists) played a key role in the initial 
development phase of Mexican-CSM (MI3; MI5; MD1). As 
is typical for Mexico, the PGS in Mexican-CSM served as 
an organic guarantee system for products sold at the respec-
tive market. Consequently, all CSM members who sold food 
products at the market were subject to the established PGS, 
and all producers and processors certified by the PGS also 
sold their products at the market. At the time of data collec-
tion, Mexican-CSM comprised 24 (Chapingo), 19 (Tlaxcala) 
and 37 (Oaxaca) stands selling food products or prepared 
meals that were subject to the PGS (MPO3; MPO4; MPO5). 
Mexican-CSM in Chapingo and Tlaxcala took place once a 
week, while the Mexican-CSM in Oaxaca had two market 
days per week.

Chilean‑CSM

The Tierra Viva A.G. PGS (Tierra Viva), founded in 1993, 
did not run its own market (CI2). Following the closure of 
the Tierra Viva market due to low demand and an unsuccess-
ful attempt by consumers to open a consumer cooperative 
(CI3), Tierra Viva producers are free to sell their produce in 
any markets and/or stores (CI2). The Ecoferia de la Reina 
(Chilean-CSM), an organic market located in Santiago, has 
become a central sales venue for many Tierra Viva produc-
ers (CI2). Chilean-CSM was founded in 2013 (CI3). At the 

time of data collection, Chilean-CSM operated twice a week 
and had between 28 and 30 stands, encompassing artisans, 
small retailers, one food stand and producers, 13 of whom 
sold certified organic products (five certified by Tierra Viva, 
one by PGS Orgánicos de Aconcagua, and seven by TPC 
bodies).

Bolivian‑CSM

The ECO Feria PGS was founded in Cochabamba in 2003 
with the assistance of the AGRECOL Andes Foundation 
(BI1), a non-profit organization. ECO Feria was granted 
PGS status in 2012 (BI1) and is part of the ECO Feria Asso-
ciation (BI2). The ECO Feria Association had 30 members, 
of whom 13 were certified organic and were active in the 
weekly ECO Feria Cochabamba market (Bolivian-CSM). In 
addition to producers certified by the ECO Feria PGS, one 
producer certified by the Agroecovit PGS and two produc-
ers certified by a TPC body sold at Bolivian-CSM. Artisans, 
small retailers and food stands were also present at Boliv-
ian-CSM. The AGRECOL Andes foundation supported the 
ECO Feria with financial contributions, logistical support 
and training (BI1).

CSM consumer survey participants

The CSM consumers surveyed were predominantly female, 
with an arithmetic mean age of 43 years. Seventy-eight per-
cent of consumers had a university education. Market con-
sumers travelled on average 22 min to the marketplaces of 
CSM (Appendix A2). According to key informants at the 
Mexican-CSM (Chapingo, Tlaxcala) and the Chilean-CSM, 
consumers were characterized by higher purchasing power 
(MI2, MI5, CI1, CI2). Due to issues related to data reliabil-
ity, data resulting from a survey question regarding consum-
ers’ household income were excluded from the analysis.

The arithmetic mean of consumer market attendance was 
three years. Almost two thirds of consumers had been going 
to the market for more than one year, and one fifth for more 
than five years (Appendix A3). Consumers at Bolivian-
CSM had been attending the market for significantly less 
time than consumers at Chilean-CSM and Mexican-CSM. At 
Chilean-CSM and Mexican-CSM, more than one third had 
been attending the market for more than four years, while 
at Bolivian-CSM only 14% had done so. Only 43% of the 
respondents at Bolivian-CSM had been attending the market 
for more than one year (Appendix A3, Appendix A4).

Regarding consumers’ frequency of market attendance, 
the arithmetic mean was 35 visits per year (Appendix A5). 
The large majority of consumers (80.4%) visited their 
respective CSM more than once a month, over half visited 
the market more than twice a month, and slightly more than 
40% approximately once a week. At Mexican-CSM and 
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Chilean-CSM, almost half of the surveyed consumers visited 
the market weekly, while at Bolivian-CSM fewer than one 
third did so. Thus, consumer survey respondents at Bolivian-
CSM attended the market significantly less frequently than 
those at Chilean-CSM (Appendix A4, Appendix A5).

Results and discussion

PGS consumers in the dark?

CSMs’ approach to creating consumer PGS awareness

The five CSMs took different approaches to product labeling 
and consumer information.

The three Mexican-CSM distinguished between differ-
ent certification categories, including products in transi-
tion. The organic certification status of market products was 
communicated to consumers by displaying different colored 
table sheets (Chapingo; MI2; MPO1) or confirmation let-
ters issued by the certification committee (Tlaxcala; MI3; 
MPO2; MI4; MI1) on the market stands. Product labels were 
not used as tools to display the certification status of PGS-
certified products, and at Mexican-CSM in Oaxaca the PGS 
certification status was not visually signaled to consumers at 
all (MI5). To ensure that the food products sold at the market 
were exclusively certified by the PGS, in the Mexican-CSM 
in Tlaxcala members had established a supervising com-
mittee to check the type of products sold on market days 
and whether the product prices and PGS confirmation let-
ter were being exhibited correctly, for example (MI3). At 
the Mexican-CSM in Chapingo and Oaxaca, no such sys-
tem was observed (MPO3; MPO5). To provide consumers 
with information about the PGS and organic products, the 
Mexican-CSM in Chapingo had one information stand at 
the entrance to the market building, and in the forecourt of 
the market building a banner displayed a brief explanation 
of PGS (MPO3).

Similar to the Mexican-CSM, at the Chilean-CSM only 
certified organic food products were sold, but products were 
either certified by a PGS or by a third-party certification 
body. Initially non-certified and certified food products were 
sold in parallel (CI6), but for greater clarity and to avoid 
confusion and unfair advantages for non-organically certified 
producers, Chilean-CSM subsequently only allowed the sale 
of certified organic produce (CI6). Producers with products 
in transition were not allowed to sell their products (CI6). 
To communicate the certification status of a product to con-
sumers, the certification body was displayed on the market 
stands’ name board and the indication “org” on most of the 
food product price signs highlighted the organic quality of 
the product. Some products also had a sticker of the local 
competent authority. Tierra Viva-processed products were 

labeled with the proprietary PGS label. Chilean-CSM also 
implemented an internal control system consisting of a mar-
ket supervisor employed by Chilean-CSM regularly check-
ing the organic certificates on market days (CI5). During 
these reviews, the organic certification validity was verified 
and a traceability check conducted, with the products sold 
cross-referenced with products listed on the organic certifi-
cate (CI5). Two farm inspections were also carried out by 
the market supervisor annually to verify the production and 
storage facilities (CI5). In the event of doubt, the market 
supervisor took samples on market days to be tested for pro-
hibited substances (CI6). At Chilean-CSM, an information 
stand provided information for consumers.

At Bolivian-CSM the certification status of each prod-
uct was defined by color stickers distinguishing between 
different categories and including products in transition 
and “made with organic ingredients” (BPO1). Organic 
certificates and the logos of ECO Feria and AGROECOL 
Andes were displayed at the stands on market days, but this 
approach was not adopted by all vendors. Several producers 
sold their produce at Bolivian-CSM as organic but were not 
able to show any certification.

The correct display of organic certificates and logos was 
checked once on each market day by the PGS representa-
tive. To provide consumers with information, market stands 
distributed promotional and informative material on PGS 
products prepared by the competent promotion authority.

Consumer awareness of PGS

With the exception of the Mexican-CSM in Oaxaca, all 
CSMs communicated the PGS-certified organic product 
quality to their customers. However, only a minority of 
consumers surveyed was aware of PGS (Table 2). While at 
Mexican-CSM this figure was close to one quarter, at Boliv-
ian-CSM fewer than five percent of consumers had heard 
about PGS. PGS awareness among consumers at Bolivian-
CSM was significantly lower than at Mexican-CSM and 
Chilean-CSM (Appendix A4). This dissimilarity could be 
related to different communication strategies and differences 
in consumer market attendance (Appendix A3), although 
statistical analysis did not substantiate this relation. Since 
Chilean-CSM and Bolivian-CSM sold products that were 
not certified by the PGS, consumers at Chilean-CSM and 
Bolivian-CSM were also asked whether they had heard of 
Tierra Viva and ECO Feria PGS respectively. In both cases, 
consumer awareness of the PGS initiative was greater than 
for PGS in general. Thus, awareness about a specific initia-
tive does not automatically translate to PGS awareness, as 
consumers may not have identified Tierra Viva and ECO 
Feria as initiatives applying a PGS. Again, awareness was 
significantly lower for consumers at Bolivian-CSM than at 
Chilean-CSM (Table 2, Appendix A4).
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Similarly, Bara et al. (2017) and Sacchi et al. (2015) have 
indicated low consumer awareness of PGS. Binder and Vogl 
(2018) even excluded consumers entirely from their study 
as they were unaware of PGS. However, the present results 
are not specific to PGS markets since other organic markets 
and AFN studies have also indicated a lack of consumer 
awareness of organic certification systems and standards 
(Giovannucci and Ponte 2005; Higgins et al. 2008; Janssen 
and Hamm 2012; Roitner-Schobesberger et al. 2008; Zagata 
and Lostak 2012). An information deficit concerning assur-
ance procedures and certification bodies (Eden et al. 2008) 
and difficulties in adequately estimating the effort involved 
in complying with the standards corresponding to product 
labels are not uncommon (Hoogland et al. 2007). These find-
ings were also reflected in the studied CSMs.

Only through awareness and understanding are consum-
ers able to rationally valorize the credence values attributed 
to organically-certified products (Darby and Karni 1973; 
Zagata and Lostak 2012), and can organic labels become 
the tools they were designed to be (Smed et al. 2013; Testa 
et al. 2015). It is therefore argued in the literature that con-
sumer awareness is key to the success of organic quality 
assurance systems and can be positively associated with 
consumers’ willingness to pay price premiums for organic 
products (Batte et al. 2007; Janssen and Hamm 2012), thus 
fostering consumer demand, which is a crucial factor for the 
success and growth of AFN (Higgins et al. 2008). Further-
more, awareness is the first step to establishing knowledge 
networks and trust relations in AFN (DuPuis and Goodman 
2005).

PGS consumer participation – an idealistic notion?

Participation opportunities in PGS and at CSMs

In the five CSMs, the activities relevant for consumer par-
ticipation were farm visits, workshops, and events.

Within the Mexican legislative framework, the guidelines 
for organic production recommend the involvement and par-
ticipation of consumers in the PGS certification committee 
(Secretaria de Agricultura y Desarrolla Rural 2020). At the 
Mexican-CSM, consumers were invited to participate in 
farm visits carried out as part of the guarantee process in 
Chapingo (MI2) and Tlaxcala (MI3). In Tlaxcala, the aim of 
permanently including one consumer in the market’s partici-
patory certification committee could not be achieved (MI4). 
Similarly, in Chapingo consumers only participated in farm 
visits occasionally (MI2; MI8). In Oaxaca, consumers were 
not invited to participate in farm visits as the guarantee pro-
cess was conceived as an internal control of CSM members 
(MI5). However, special farm visits for consumers were 
arranged by some members (MI5). This was also the case 
in Tlaxcala, where most long-standing customers had visited 
the farms (MI1; Kaufmann and Vogl 2018). The Mexican-
CSM in Chapingo regularly held workshops for consum-
ers on market days (MI2). In Tlaxcala, consumers had the 
opportunity to participate in workshops organized for pro-
ducers every two months (MI3). At both CSMs, events were 
held at the marketplace for special occasions (MI2; MI3).

Consumer participation in PGS activities and committees 
is not defined by Chile’s national PGS legislation (Servicio 
Agrícola y Ganadero 2019), and Chilean-CSM consumers 
did not have the opportunity to participate in the Tierra Viva 
PGS certification process (Hruschka et al. 2022; CI2) or in 
the market’s internal control system. Nonetheless, Chilean-
CSM had arranged private farm visits in recent years (CI4) 
and the consumers surveyed said they visited producers out 
of personal interest. Consumers were able to participate in 
cultural events, presentations, and workshops held on market 
days by an employed cultural event manager (CI4).

In the Bolivian context, national legislation requires con-
sumer participation in PGS since the national technical PGS 
regulation states that consumers with knowledge of organic 
agriculture must be represented on the PGS evaluation com-
mittee (Ministerio de Desarrollo Rural y Tierras 2012). At 
the Bolivian-CSM, the active participation of consumers in 
the PGS certification process had been defined as a central 
objective (BD2). During data collection, a consumer com-
mittee at the ECO Feria PGS was identified, however there 
was no documentation or further information about its ori-
gins and functions. Internal protocols from 2012 and repre-
sentatives from the ECO Feria PGS indicated that consumers 
had participated in PGS activities, such as the ECO Feria 
PGS evaluation committee (BD1; BI1). However, during 

Table 2  Consumer awareness of PGS in general and the respective 
PGS initiative at the Mexican case study markets (Mexican-CSM), 
the Chilean case study market (Chilean-CSM) and the Bolivian case 
study market (Bolivian-CSM) (n = number; n.a. = question not asked)

Variable Total 
sample

Mexican-
CSM
Chapingo 
/ Tlaxcala 
/ Oaxaca 
[n = 61 
(21/19/21), 
100% = n)]

Chilean-
CSM 
Ecoferia 
de la 
Reina
(n = 82, 
100% = n)

Bolivian-
CSM
ECO Feria 
Cochabamba 
(n = 58, 
100% = 53)

Heard about 
PGS in gen-
eral [yes]

(n = 201, 
100% = 196)

14.8% 24.6% 14.6% 3.8%

Heard about 
the PGS 
initiative 
[yes]

(n = 140, 
100% = n)

30.7% n.a 39% 19%
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data collection, only private farm visits by consumers were 
identified. Similar to the consumer committee, participation 
in the evaluation committee was perceived to be for form’s 
sake and in order to conform with the Bolivian national 
legislation on PGS, yet no consumer participation was wit-
nessed by the third author during data collection. PGS meet-
ings were held according to demand at the marketplace of 
Bolivian-CSM and were open to the general public (BI1). 
During data collection, no public workshops or events were 
held by the ECO Feria PGS or the Bolivian-CSM.

Consumer participation in PGS and at the CSMs

About one fifth of consumers surveyed had participated in 
visits to CSM producers’ farms.2 Participation was signifi-
cantly higher at Bolivian-CSM and Chilean-CSM than at 
Mexican-CSM (Table 3, Appendix A4).

For Chilean-CSM and Bolivian-CSM, the frequency of 
attendance at farm visits was also assessed. This question 

was not put to Mexican-CSM consumers. Consumers at 
Chilean-CSM and Bolivian-CSM had visited farms between 
one and 12 times in the year prior to data collection, and 
75% had participated once or twice (Table 4).

Thus, although partially attempted, consumer participa-
tion in the PGS certification process was barely observed 
in the CSMs. In the scientific literature, there is little docu-
mentation on consumer-PGS interactions (Kaufmann et al. 
2020). Similarly, consumer involvement in AFN has also 
been found to be difficult to achieve (Cone and Myhre 2000; 
Forssell and Lankoski 2015; Pole and Gray 2013). Although 
large numbers of consumers have been indicated as partici-
pating in PGS in France and Brazil (Niederle et al. 2020; 
Rover et al. 2017; Zanasi et al. 2009), in most of the litera-
ture consumer participation in PGS activities is indicated to 

be a challenge (López Cifuentes et al. 2018; Nelson et al. 
2016), very low (Bara et al. 2017) or completely absent 
(Clark and Martínez 2016; Home et al. 2017; Montefrio 
and Johnson 2019).

Similar to the results presented in AFN literature (Pole 
and Gray 2013), PGS studies have documented the key 
role played by consumers and their active involvement in 
the founding and initial phase of the PGS (Bellante 2017; 
Chaparro-Africano and Naranjo 2020; López Cifuentes 
et al. 2018). Yet it would seem that consumer engagement 
decreases with time (Bellante 2017; Lemeilleur and Sermage 
2020; Pole and Gray 2013). These findings are also under-
lined by the results from the Mexican-CSM in Chapingo 
and Tlaxcala.

IFOAM recommends to counteract PGS volunteer “burn-
out” (IFOAM 2019) by means of financial remuneration and 
paid employment. Yet the factors limiting consumers’ will-
ingness to participate in PGS activities, such as time require-
ments (Nelson et al. 2016), lack of perceived expertise to 
conduct activities such as control visits (Nelson et al. 2016), 

Table 3  Consumer participation in visits to producers’ farms at the 
Mexican case study markets (Mexican-CSM), the Chilean case study 
market (Chilean-CSM) and the Bolivian case study market (Bolivian-
CSM) (n = number)

Variable Total sample
(n = 201, 
100% = 199)

Mexican-
CSM 
Chapingo 
/ Tlaxcala 
/ Oaxaca 
[n = 61 
(21/19/21),
100% = n)]

Chilean-
CSM 
Ecoferia de 
la Reina 
(n = 82,
100% = n)

Bolivian-
CSM 
ECO Feria 
Cochabamba 
(n = 58,
100% = 56)

Participa-
tion in 
farm vis-
its [yes]

19.6% 4.9% 18.3% 37.5%

Table 4  Frequency of 
consumer participation in 
farm visits at the Chilean 
case study market (Chilean-
CSM) and the Bolivian case 
study market (Bolivian-CSM) 
(n = number; x̄ = arithmetic 
mean; SD = standard deviation; 
question not asked to Mexican-
CSM consumers)

Frequency of participation in farm 
visits in past year

Total sample 
Chilean-CSM & 
Bolivian-CSM
(n = 36)

Chilean-CSM 
Ecoferia de la Reina
(n = 15)

Bolivian-
CSM 
ECO Feria 
Cocha-
bamba
(n = 21)

x̄ (SD) 2.61 (2.71) 1.4 (1.06) 3.48 (3.19)
Minimum; maximum; median 1; 12; 1 1; 5; 1 1; 12; 2
Quartiles (25/50/75) 1/1/3.5 1/1/1 1/2/5

2 At -Chilean-CSM and Bolivian-CSM, the survey asked consumers 
whether they had visited producers’ farms to find out about their pro-
duction, while at Mexican-CSM the question was specifically directed 
at farm visits as part of the participatory certification process (“visitas 
de acompañamiento”).
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disinterest (López Cifuentes et al. 2018) or travel distances 
(Bara et al. 2017), can hardly be counteracted by remu-
neration. In the context of AFN, Diekmann and Theuvsen 
(2019) have highlighted the considerable effort consumers 
believe participation to involve, and its incompatibility with 
their daily routines. Diekmann and Theuvsen recommended 
providing consumers with information and clarifying their 
expectations in order to dismantle barriers to participation 
and address the compatibility of consumer AFN involve-
ment and their day-to-day-life. In countries that legally rec-
ognize PGS as an organic quality assurance system, it could 
be argued that the legislative framework within which PGS 
operate provides a powerful tool to predefine consumer-PGS 
interactions. However, as the data from Bolivia suggest, a 
legal environment that obliges the involvement of consum-
ers in the PGS and its activities may also lead to a system in 
which consumers are involved only for form’s sake, without 
really fostering active participation.

Consumer awareness is a prerequisite for consumers to 
become involved in AFN (Diekmann and Theuvsen 2019; 
Sacchi 2018). In this context, information campaigns, work-
shops and events can be useful tools to foster consumer 
awareness. Chilean-CSM and Mexican-CSM in Chapingo 
and Tlaxcala offered workshops and events at the market-
place as additional opportunities for consumers to partici-
pate, and about one fifth (19.5%) of the surveyed consumers 
seized the opportunity to do so (n = 201, 100% = 128). At 
Mexican-CSM 17.4% (n = 61, 100% = 46) and at Chilean-
CSM 20.7% (n = 82, 100% = n) had participated. Chilean-
CSM consumers participated between one and twelve times 
in workshops or events in the year prior to data collection 
(x ̄ = 2.6, median = 2, n = 17). However, as observed at Chil-
ean-CSM, workshops and events were aimed at entertaining 
market visitors and there was little interest among consum-
ers in information events (CI4). In the Mexican-CSM in 
Tlaxcala, workshops were primarily arranged for produc-
ers and covered very specific topics on organic production 
(MI3). Only in the Mexican-CSM in Chapingo did consumer 
workshops address the PGS (MI2); yet those held during the 

period of data collection covered other topics such as the 
preparation of traditional meals (MPO3).

By offering participation possibilities in workshops and 
events, CSMs become places in which to socialize and be 
part of a community (Dodds et al. 2014; Figueroa-Rodríguez 
et al. 2019). From an AFN perspective, events contribute to 
building and strengthening social relations, thus fostering 
the social embeddedness of economic activities at the CSMs 
(Maye and Kirwan 2010). Moreover, such workshops and 
events can attract new consumers and awaken their interest 
in PGS and CSM. As has been outlined by Diekmann and 
Theuvsen (2019), “[i]n order to inspire people who have 
not previously taken part (…) addressing rather hedonic 
motifs emphasizing pleasure and fulfillment on a personal 
level (…)” (Diekmann and Theuvsen 2019 p.7) can be a 
successful strategy.

PGS relations of trust

While CSM consumers showed low levels of PGS awareness 
and active participation in the PGS initiative, when asked 
to indicate their level of trust in products sold as organic 
at the CSM actually being organic, on a six-level ordinal 
scale from zero (no trust) to six (complete trust), consum-
ers generally reported high levels of trust, with a median of 
four (Table 5).

In contrast to Mexican-CSM and especially Chilean-CSM 
consumers, who showed the highest level of trust (Table 5), 
the results characterized Bolivian-CSM consumers as not 
only having a very low awareness of the PGS certification 
system, but also an overall low level of trust in the organic 
quality of Bolivian-CSM products. Consumers at Bolivian-
CSM showed significantly lower trust in the integrity of the 
organic products (Appendix A4).

These findings from Bolivian-CSM resonate with Cham-
billa (2014), who indicates that Bolivian organic consum-
ers generally lack trust in organic labels and products. The 
Bolivian organic scene has been characterized by domes-
tic debates differentiating ‘organic’ from ‘agro-ecological’ 

Table 5  Consumers’ trust in organic product quality at the Mexican case study markets (Mexican-CSM), the Chilean case study market (Chil-
ean-CSM) and the Bolivian case study market (Bolivian-CSM) (six-point ordinal scale, 0 = no trust, 6 = complete trust; n = number)

Trust that organic products sold at the case study market are 
organic

Total sample (n = 201, 
100% = 199)

Mexican-CSM 
Chapingo / Tlaxcala 
/ Oaxaca
[n = 61 (21/19/21), 
100% = 60]

Chilean-CSM 
Ecoferia de la 
Reina
(n = 82, 
100% = n)

Bolivian-
CSM 
ECO Feria 
Cocha-
bamba
(n = 58, 
100% = 57)

Survey response option None / very low / low 3% 3.3% 2.4% 3.5%
Regular 24.6% 25% 7.3% 49.1%
High / very high / complete 72.4% 71.7% 90.2% 47.4%



203Alternative Food Nnetworks in Latin America—exploring PGS (Participatory Guarantee Systems)…

1 3

production, and the connotation that organic certification is 
the weaker of the two systems (Loconto 2016). Home et al. 
(2017) indicate that parallel certification systems at PGS 
markets, such as those found at Bolivian-CSM, may prompt 
doubt among consumers about organic product quality. 
Mislabeling and product misrepresentation may also induce 
doubt and stop consumers from purchasing organic produce 
(Yiridoe et al. 2005). The results from Bolivian-CSM hinted 
at a similar finding.

To obtain greater insight into consumer trust, consumers’ 
reasons for trust at Chilean-CSM and Bolivian-CSM were 
assessed. Results revealed organic producers and CSMs 
themselves to be the most important factors, and further 
underlined the lack of trust and information among Bolivian-
CSM consumers.

Consumers of Chilean-CSM primarily indicated the pro-
ducer (48%), followed by certification (22%) and the market 
(21%) (n = 82, 100% = n) as reasons for their trust. Of the 
22% of Chilean-CSM consumers who indicated certification 

as a reason for trust in the organic quality, 89% did not know 
about PGS and 61% did not recognize the names of the PGS 
initiatives operating at the CSM. Consumers’ trust at Boliv-
ian-CSM was primarily associated with product character-
istics and benefits (30%) and the producer (14%). Boliv-
ian-CSM consumers indicated a general lack of knowledge 
(21%) and/or distrust (16%) (n = 56, 100% = n). Certification 
was not mentioned at all (0%) by Bolivian-CSM consumers 
(open question, multiple responses possible).

The reasons most frequently given for knowing that 
organic products sold at the CSMs were organic were the 
direct relationship with producers (33.3%) and trust in the 
market (33.3%) (n = 201, 100% = 198) (Fig. 1). Some con-
sumers expressed doubt about the organic quality of prod-
ucts sold as organic at their respective CSM.

Consequently, these results supported those of Sacchi 
(2018) who found organic certification not to be a main 
motivation for consumers to purchase AFN products. Results 
furthermore resonate with van Truong et al. (2022) who 

Fig. 1  Reasons given by 
consumers at Mexican-CSM, 
Chilean-CSM and Bolivian-
CSM for knowing that products 
sold at the CSM were organic 
(n = 201) (pre-defined item set, 
single response option; other 
reason: reasons mentioned by 
consumers additionally to pre-
defined item set; item “guar-
antee system implemented by 
market producers” not included 
at Mexican-CSM)
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report that consumers considered trust in organic producers 
more important than certification. Furthermore, the results 
support the argument that consumer trust comes from an 
interplay between personal and institutional trust (Kriege-
Steffen et al. 2010), where the absence of the one requires 
even stronger pronouncement of the other and vice versa 
(van Truong et al. 2022). However, while there was personal 
trust in CSM members, institutional trust was associated 
with the market rather than the PGS certification system. 
The survey design with predefined survey items that were 
not further specified did not allow for a more profound inter-
pretation of the specific reasons behind responses such as 
“trust in the market”. The results from Chilean-CSM stood 
out, as one fifth of consumers mentioned organic certifica-
tion as one of the sources of trust yet were largely unaware 
of the PGS. These results hint at a broader, rather superficial 
awareness among Chilean consumers of organic certification 
requirements (Rodrigues et al. 2016), a general trust placed 
in organic certification as an institution (Kriege-Steffen et al. 
2010), and the certification’s value as a “good reason” for 
trusting and purchasing organic products (Zagata and Lostak 
2012). In accordance with Eden et al. (2008) and Zagata and 
Lostak (2012), awareness of the certification system is only 
one of the conditions contributing to its success, as unin-
formed consumers “do not have to know very much about 
organic agriculture” (Zagata and Lostak 2012, p.482) to 
make purchasing decisions in favor of organic products, but 
“need to know enough” (Zagata and Lostak 2012, p.482) to 
be able to establish faith in the products (Zagata and Lostak 
2012) or in a particular label (Nilsson et al. 2004; Meixner 
and Haas 2016). It appeared that consumers did not require 
more specific knowledge of the PGS to establish a very high 
level of trust in it. However, due to their very high level of 
trust, consumers may not have considered more profound 
knowledge about PGS necessary (Thorsøe and Kjeldsen 
2016).

The results furthermore supported a thesis of a strong 
emotional aspect to trust in organic marketplaces (Meij-
boom et al. 2006) and observations of PGS and their mar-
kets as being characterized by a strong consumer-producer 
relationship (Carlón 2015) and as an environment in which 
consumers are able to socialize (Kumpuniemi 2019). CSM 
consumers’ trust in organic product integrity may thus be 
determined by these factors rather than by their awareness 
and knowledge about certification systems in place at CSMs. 
However, the high levels of consumer trust can be regarded 
as a pre-condition for engagement and a sound basis for 
further interactions with CSM producers (Martindale 2020; 
Mount 2012; Thorsøe and Kjeldsen 2016).

Chilean-CSM, similarly to the Mexican-CSM in Chap-
ingo and Tlaxcala, was characterized by a long history of 
consumer attendance, high regularity of market attendance 
and consumers voluntarily visiting producer farms, indicat-
ing a willingness to invest time and resources and an interest 
in interacting with producers beyond product purchase.

To explore a potential relationship between consumer 
market attendance and their trust, consumers at Chilean-
CSM and Bolivian-CSM were asked to indicate their level 
of trust in organic CSM products before they started going 
to the respective CSM. Consumers at both markets indicated 
lower trust in the period before they started going to the 
market (Fig. 2).

Trust prior to CSM attendance was significantly lower 
for consumers of Bolivian-CSM than those of Chilean-CSM 
(Appendix A4), and consumers at both CSMs showed sig-
nificantly greater trust at the time of data collection than 
before they started going to their market (Appendix A4). 
This perceived change in consumer trust witnessed at both 
CSMs might be partially related to the interaction with pro-
ducers at the market (Chen et al. 2019; Taufique et al. 2019). 
Yet as consumers were asked to evaluate their trust prior to 
CSM attendance retrospectively, we cannot exclude potential 
social desirability effects (Bernard 2006) in the results.

Fig. 2  Consumers’ trust in 
organic product quality prior to 
case study market attendance 
(A) and at the time of data col-
lection (B) at the Chilean case 
study market (Chilean-CSM) 
and Bolivian case study market 
(Bolivian-CSM) (n = 140; six-
point ordinal scale, 0 = no trust, 
6 = complete trust; question not 
put to Mexican-CSM consum-
ers)
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Consumer trust in organic products has been closely 
related to the visibility and knowledge of the organic logo 
at the marketplace (Janssen and Hamm 2012; Zagata and 
Lostak 2012). Moreover, institutional trust has been attrib-
uted to enhanced personal trust (Goodman and DuPuis 2002; 
Renting et al. 2012), while rendering consumer trust more 
independent from personal trust in individual producers 
(Diekmann and Theuvsen 2019) and more resilient to pos-
sible marketplace inconsistencies (Drescher et al. 2012). 
Although Chilean-CSM, the Mexican-CSM in Chapingo and 
Tlaxcala, and to a lesser extent Bolivian-CSM stressed the 
display of the organic quality of the products, the absence 
of information on the specifics of the PGS certification sys-
tem may lessen consumer trust and prevent consumers from 
obtaining the information needed to deal with possible vis-
ible inconsistencies at the marketplace (Zagata and Lostak 
2012). In the case of Bolivian-CSM in particular, clear prod-
uct labeling and communication for consumers could mini-
mize doubt and distrust, balance information asymmetries, 
and positively direct Bolivian-CSM consumers’ purchasing 
decisions in favor of organic Bolivian-CSM products (Rod-
rigues et al. 2016). In this context, the consumer commit-
tee’s origins, functions and effects at Bolivian-CSM are still 
unclear.

Improved consumer information about the PGS and the 
certification process would also convey the effort made by 
producers to meet organic standards, thus potentially boost-
ing consumers’ willingness to pay price premiums (Hoog-
land et al. 2007) and securing sustainable demand (Lunde 
2018 cit. Xie et al. 2015). This could be specifically rel-
evant in the CSMs as consumers attached great importance 
to organic certification systems. Despite their limited PGS 
awareness and the low relevance of labels, seals and certifi-
cates for knowing that CSM products were organic (Fig. 1), 
consumers attributed great importance to having some cer-
tification system in place to reinforce their trust in organic 
product quality, with a median of four on a scale from zero 
(no importance) to five (very high importance) (Table 6). 

A certification system was significantly less important for 
consumers at Bolivian-CSM than for consumers at Chilean-
CSM and Mexican-CSM (Appendix A4).

To ensure that organic certification and the respective 
seals and labels effectively counteract consumer-producer 
knowledge asymmetries regarding organic product qualities, 
organic food product outlets specifically require knowledge 
exchange, communication and increased trust (Janssen and 
Hamm 2012). Farmers’ markets are no exception, even 
though producer–consumer information asymmetries may 
be overcome more easily by means of direct producer–con-
sumer interactions. While the social embeddedness attrib-
uted to face-to-face interactions between consumers and 
producers has been indicated as contributing to a more 
integrated community (Hinrichs 2000), inducing sympathy 
and building trust (Chen et al. 2019; Kriege-Steffen et al. 
2010), the elements of marketness and instrumentalism are 
not completely neutralized, and product price as well as con-
sumers’ willingness to pay it still remain relevant (Hinrichs 
2000). Furthermore, personal producer–consumer relations 
may not be enough to safeguard consumer trust in the long-
term (Granovetter 1985). Therefore, personal assurance 
through interpersonal ties and personal trust-building based 
on face-to-face encounters on the one hand, and knowledge 
of the certification schemes provided by trustworthy sources 
that facilitate the formation of institutional trust on the other, 
complement each other ideally for establishing consumer 
trust in PGS and their markets (Chen et al. 2019; Thamchai-
sophis 2021; Thorsøe and Kjeldsen 2016).

Conclusions and outlook

PGS are viewed as an increasingly interesting option for 
smallholder organic certification, offering a way to guarantee 
organic product quality to consumers and build trust among 
stakeholders in the food chain. Furthermore, PGS are con-
sidered to potentially increase consumer awareness and the 

Table 6  Importance of a certification system for reinforcing consumer trust at the Mexican-CSM, the Chilean-CSM and the Bolivian-CSM 
(n = number)

Importance of certification  
system for reinforcing  
consumer trust

Total sample
(n = 201, 
100% = n)

Mexican-CSM
Chapingo / Tlaxcala /  
Oaxaca [n = 61  
(21/19/21), 100% = n]

Chilean-
CSM 
Ecoferia de 
la Reina
(n = 82, 
100% = n)

Bolivian-CSM
ECO Feria Cocha-
bamba (n = 58, 
100% = n)

Survey response option No / very little / 
little importance

9.5% 3.3% 4.9% 22.4%

Moderate importance 17.9% 11.5% 18.3% 24.1%
High importance 32.3% 37.7% 32.9% 25.9%

Very high importance 40.3% 47.5% 43.9% 27.6%
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consumption of organic products and provide a platform for 
valuable producer–consumer interactions.

CSM consumers were characterized by a long history and 
high frequency of market attendance and high levels of trust 
in organic CSM products, but low awareness of PGS and 
little participation in PGS activities. Similarly to results pre-
sented by Kato and McKinney (2015), it cannot be excluded 
that the lack of consumer participation is directly linked to 
lack of awareness of the PGS. CSMs showed themselves to 
be places of socialization (Kumpuniemi 2019), where eco-
nomic market activities are socially embedded in strong pro-
ducer–consumer relationships (Carson et al. 2016; Maye and 
Kirwan 2010). Consumers relied primarily on these direct 
relationships and the market itself as a source of trust. With 
the exception of Chilean-CSM, PGS certification was not an 
important reason for trust and was not considered a major 
factor for identifying organic products at the marketplace. 
Nevertheless, consumers attached great importance to the 
existence of a certification system to formally support their 
trust in organic CSM products.

The results also showed differences between the five 
CSMs studied and underlined how the structure and intent 
of the individual PGS initiatives predefine the extent of the 
potential for participation (IFOAM 2019). Overall, consum-
ers showed interest and a willingness to interact with CSM 
producers outside the market and the PGS.

By purchasing CSM products, consumers assume an 
important role in the CSM and the PGS. However, based 
on the survey results, CSM consumers did not yet assume 
the active, catalyst role of civic engagement that they are 
said to adopt (Goodman and DuPuis 2002; Renting et al. 
2012) and showed to do so in AFN (Sacchi et al. 2022). As 
exemplified by the Bolivian- and Chilean-CSM, PGS mar-
kets still have potential to further differentiate themselves 
from conventional farmers’ markets. Further research on 
CSM consumers, particularly those of Bolivian-CSM, is 
desirable to deepen the initial insight offered by this study. 
In this context, it would be of interest in future studies to 
identify whether the distrust in organic quality expressed by 
Bolivian-CSM consumers is culturally predisposed or if it 
is driven by the information asymmetry of the certification 
systems and the presence of vendors selling non-certified 
organic produce.

It was not the intention of this study to explore each of 
the presented concepts of awareness, participation, trust 
and social embeddedness to their full extent. Focusing on 
embeddedness as a singular area when analyzing economic 
interactions has been critiqued as being inconclusive (Hin-
richs 2000; Winter 2003), leading to an oversimplification 
and an “overly sentimental view” (Sage 2003) of interactions 
at the marketplace if aspects of marketness and instrumental-
ism are not considered (Hinrichs 2000; Sage 2003). While 
acknowledging these arguments, the approach chosen for 

this study nevertheless allowed a broadening of the discus-
sion on producer–consumer economic interactions and their 
social embeddedness in Latin American AFN, specifically 
in PGS. It is yet to be seen to what degree these findings 
continue to be valid in the wake of local political and eco-
nomic developments and changes in local and global organic 
market dynamics in the past years.

To draw a more comprehensive picture of PGS consumers 
and conduct an in-depth assessment of the potential for fur-
ther developing PGS and their markets, future research may 
consider marketness and instrumentalism (Hinrichs 2000), 
and explore the relevance of organic product attributes for 
consumers’ purchasing decisions (Higgins et al. 2008).

If consumer involvement in PGS is seen as key to guar-
anteeing the success of PGS initiatives (Clark and Martínez 
2016; Home et al. 2017) and their organic markets, the 
development of strategies to increase consumer participa-
tion is crucial for the CSMs studied. Consumer participation 
could foster the promoted benefits of PGS, such as shared 
learning and responsibility, further trust-building, and the 
creation of social networks (IFOAM 2018, 2019). By joining 
PGS farm visits, consumers could verify organic produc-
tion processes and cross-check their idea of organic farming 
with agricultural realities directly on the farm, increasing 
transparency and improving their understanding of organic 
production processes (Diekmann and Theuvsen 2019). This 
could result in a better informed, more aware and ultimately 
empowered community of PGS and CSM consumers (For-
ssell and Lankoski 2015). Considering the high levels of 
consumer trust illustrated by the empirical data, CSMs are in 
a good starting position to promote further the active partici-
pation of consumers in PGS and CSM activities (Martindale 
2020; Thorsøe and Kjeldsen 2016).

Our results compare CSMs in three different histori-
cal, political, social and economic diverse countries. We 
acknowledge the importance of considering these dimen-
sions when interpreting the results. Amongst the influence 
of possible interviewer effects, different data collection 
timeframes and difficulties in the comparability of the three 
countries, the finally detected unreliability of consumers’ 
answers on their economic status represents a central limi-
tation of this study. Comparing survey respondents’ educa-
tional level to OECD and national country data indicates 
that university graduates were strongly overrepresented 
in the survey sample as compared to the three countries’ 
overall population (INE Bolivia 2018; OECD 2021). Edu-
cational levels have shown to correlate with income lev-
els in Chile (INE Chile 2018) and Gaitán-Cremaschi et al. 
(2020) classified consumers of PGS products in Chile among 
medium to high socio-economic income groups, as did key 
informants at the Chilean-CSM and two Mexican-CSM. 
However, without considering economic or social factors 
in our results, we are unable to thoroughly indicate if the 
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CSMs promote inclusivity and food sovereignty or rather 
represent the segregation of a specific, academic, economic 
well-situated consumer strata, from conventional markets 
in Latin America. We recommend future studies to address 
these limitations. Either way, the potential of CSMs and like-
minded initiatives to challenge the conventional food regime 
should not be overlooked (Sacchi 2018).

Based on the data presented in this paper, the potential of 
workshops and events for informing and educating consum-
ers about the PGS and organic production processes, as a 
pre-condition for increased consumer involvement, does not 
yet appear to be exploited fully by the CSMs (Carson et al. 
2016; Diekmann and Theuvsen 2019). Beyond enhanced 
consumer participation, raising consumer awareness and 
knowledge of PGS and the certification system could further 
facilitate consumers’ institutional trust in the certification 
system, making this a worthwhile activity for boosting con-
sumer trust (Kriege-Steffen et al. 2010; Meixner and Haas 
2016). Such efforts are imperative for securing demand for 
PGS-certified products and fostering PGS markets as places 
of consumer-producer interaction, knowledge exchange, and 
trust building (Batte et al. 2007; Giovannucci and Ponte 
2005; Higgins et al. 2008; Janssen and Hamm 2012; Maye 
and Kirwan 2010). Upholding additional verification pro-
cesses, such as internal market controls, and communicating 
them to consumers could further contribute to shifting trust 
away from a primarily producer/consumer-focused relation-
ship towards a rational evidence-based approach.

Consequently, the following suggestions are made to 
facilitate consumer PGS awareness and participation and 
further develop PGS and CSMs:

1 Increase consumer awareness of PGS through locally 
adapted, easily understandable messages, explicitly use 
workshops and events at the marketplace to communi-
cate PGS to consumers, and inform consumers about 
organic production and verification processes

2 Use close direct producer–consumer relationships to 
spread information more effectively about the PGS and 
organic farming among consumers

3 Apply consistent labeling mechanisms for organic CSM 
products and more effective control mechanisms at the 
marketplace to avoid inconsistencies in product labeling, 
reduce doubt, safeguard CSM integrity, and support con-
sumer trust

4 Foster an open, structured dialogue with consumers 
that explicitly addresses their interests, expectations, 
concerns and barriers regarding PGS participation, and 
explores possibilities of consumer participation in paral-
lel with their day-to-day routines.
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Appendix 1: Data sources

See Table 7.

Table 7  Details on data sources collected in Mexico, Chile and Bolivia (n.d.: no date available; Mexican-CSM = Mexican case study markets; 
Chilean-CSM = Chilean case study market; Bolivian-CSM = Bolivian case study market)

Code Country Material Source Organization Date

BI1 Bolivia Semi-structured interview PGS representative Asociación SPG ECO Feria (Boliv-
ian-CSM)

17.07.2019

BI2 Bolivia Semi-structured interview PGS representative AGRECOLANDES 14.06.2019
BD1 Bolivia Document analysis Assembly protocol Asociación SPG ECO Feria (Boliv-

ian-CSM)
27.06.2012

BD2 Bolivia Document analysis Internal regulation on structure and 
functioning of the PGS ECO Feria

Asociación SPG ECO Feria (Boliv-
ian-CSM)

n.d

BPO1 Bolivia Participant observation Presentation “Taller RA 017/2012 
Resolución ministerial. Manual 
de procedimientos para el registro 
y autorización de los SPGs en el 
SNCPE (Sistema Nacional de Con-
trol de la Producción Ecológica).”

Municipalidad de Sacaba 11.07.2019

CI1 Chile Semi-structured interview Market representative Ecoferia de la Reina (Chilean-CSM) 30.10.2019
CI2 Chile Semi-structured interview PGS representative Tierra Viva Asociación Gremial 04.06.2019
CI3 Chile Semi-structured interview PGS representative Tierra Viva Asociación Gremial 29.06.2019
CI4 Chile Semi-structured interview Market representative Ecoferia de la Reina (Chilean-CSM) 21.08.2019
CI5 Chile Semi-structured interview Market representative Ecoferia de la Reina (Chilean-CSM) 12.06.2019
CI6 Chile Semi-structured interview Market representative Ecoferia de la Reina (Chilean-CSM) 21.06.2019
MI1 Mexico Semi-structured interview Member of the certification committee Tianguis Alternativo Tlaxcala 

(Mexican-CSM)
11.12.2015

MI2 Mexico Semi-structured interview Market coordinator Tianguis Orgánico Chapingo, Tex-
coco (Mexican-CSM)

05.12.2015

MI3 Mexico Semi-structured interview Market coordinator Tianguis Alternativo Tlaxcala 
(Mexican-CSM)

11.12.2015

MI4 Mexico Semi-structured interview Member of the certification committee Tianguis Alternativo Tlaxcala 
(Mexican-CSM)

04.12.2015

MI5 Mexico Semi-structured interview Market coordinator Tianguis Alternativo el Pochote 
Xochimilco, Oaxaca de Juárez 
(Mexican-CSM)

28.11.2015

MPO1 Mexico Participant observation Participant observation protocol Tianguis Orgánico Chapingo, Tex-
coco (Mexican-CSM)

01.10.2015

MPO2 Mexico Participant observation Participant observation protocol Mercado Alternativo Tlaxcala 
(Mexican-CSM)

13.11.2015

MPO3 Mexico Participant observation Participant observation protocol Tianguis Orgánico Chapingo, Tex-
coco (Mexican-CSM)

09.2015–03.2016

MPO4 Mexico Participant observation Participant observation protocol Mercado Alternativo Tlaxcala 
(Mexican-CSM)

10.2015–03.2016

MPO5 Mexico Participant observation Participant observation protocol Tianguis Alternativo el Pochote 
Xochimilco (Mexican-CSM)

11.2015–01.2016

MD1 Mexico Document analysis Internal regulation on participatory 
certification

Tianguis Orgánico Chapingo, Tex-
coco (Mexican-CSM)

01.2016

MD2 Mexico Document analysis Presentation: “9 Años de Experiencia 
Mercado Alternativo”

Mercado Alternativo Tlaxcala 
(Mexican-CSM)

n.d
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Appendix 2: Sample description

See Table 8.

Appendix 3: Length of consumer market 
attendance

See Table 9.

Table 8  Sample description: demographics of consumers surveyed 
at the Mexican case study markets (Mexican-CSM), the Chilean 
case study market (Chilean-CSM) and the Bolivian case study mar-

ket (Bolivian-CSM) (n = number; x̄ = arithmetic mean; SD = standard 
deviation; Min. = minimum; max. = maximum)

Variable Total sample Mexican-CSM Chilean-CSM Bolivian-CSM
(n = 201) Chapingo / Tlaxcala / Oax-

aca [n = 61 (21/19/21)]
Ecoferia de la 
Reina (n = 82)

ECO Feria 
Cochabamba 
(n = 58)

Sex (100% = n) Female 59.2% 47.5% 68.3% 58.6%
Male 39.8% 52.5% 31.7% 37.9%
Other 1% 0% 0% 3.4%

Age (years) n valid 200 61 82 57
x̄ (SD) 42.55 (14.75) 45.44 (15.75) 44.72 (13.48) 36.33 (13.75)
Min.; max 19; 77 21; 74 21; 77 19; 75

Education (100% = n) Primary school 1% 3.3% 0% 0%
Secondary school or high school 17.9% 21.3% 13.4% 20.7%
University 78.1% 70.5% 86.6% 74.1%
Other 3% 3% 0% 5.2%

Travel time to market-
place (minutes)

n valid 197 60 82 55
x̄ (SD) 21.90 (21.01) 22.03 (16.12) 19.16 (13.17) 25.88 (32.10)
Min.; max 3; 240 3; 75 5; 80 3.5; 240
Quartiles (25/50/75) 10/20/30 10/15/30 10/15/25 10/20/30

Table 9  Time of consumer market attendance at the Mexican 
case study markets (Mexican-CSM), the Chilean case study mar-
ket (Chilean-CSM) and the Bolivian case study market (Bolivian-

CSM) (n = number; x̄ = arithmetic mean; SD = standard deviation; 
Min. = minimum; max. = maximum)

Variable Statistics Total sam-
ple (n = 201, 
100% = n)

Mexican-CSM
Chapingo / Tlaxcala / Oaxaca 
[n = 61 (21/19/21), 100% = n]

Chilean-CSM 
Ecoferia de la Reina
(n = 82, 100% = n)

Bolivian-
CSM 
ECO Feria 
Cocha-
bamba
(n = 58, 
100% = n)

Length of market attendance 
(years)

n valid 201 61 82 58
x̄ (SD) 3.24 (3.32) 3.72 (3.65) 3.72 (3.06) 2.08 (3.08)
Min.; max.; mode 0; 15; 2 0; 12; 2 0.1; 14; 5 0; 15; 0.2, 2
Quartiles (25/50/75) 0.5/2/5 1/2/6 1/3/5 0.2/1/3
Accumulative percentage
 > 1 year 61.2% 63.9% 72% 43.1%
 > 2 years 43.8% 44.3% 56.1% 25.9%
 > 3 years 34.8% 36.1% 47.6% 15.5%
 > 4 years 29.9% 34.4% 37.8% 13.8%
 > 5 years 20.4% 27.9% 22% 10.3%
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Appendix 4: Differences between CSM

See Table 10.

Table 10  Overview of statistically significant differences between 
markets: for pairwise comparison between markets, only pairs with 
statistically significant results displayed (n.a. = survey item not asked; 

– = market not included in statistical test; n = number; χ2 = Chi-
square; p = p-value)

Variable Test and test statistics Mexican-CSM
Chapingo / Tlaxcala / 
Oaxaca (n = 21/19/21)

Chilean-CSM
Ecoferia de la Reina 
(n = 82)

Bolivian-CSM ECO Feria 
Cochabamba
(n = 58)

Length of market attendance 
[years]

Kruskal–Wallis H test, 
χ2 = 17.957 p = 0.000***, 
n = 201

Mean rank = 107.59 Mean rank = 115.02 Mean rank = 74.25

Mann–Whitney U test, 
U = 1207.5, Z = -3.00, 
p = 0.000***, n = 119

Mean rank = 69.2
Sum of ranks = 4221.5

– Mean rank = 50.32
Sum of ranks = 2918.5

Mann–Whitney U test, 
U = 1388, Z = -4.203, 
exact p = 0.000***, 
n = 140

– Mean rank = 82.57
Sum of ranks = 6771

Mean rank = 53.43
Sum of ranks = 3099

Frequency of market attend-
ance (times per year)

Kruskal–Wallis H test, 
χ2 = 6.856 p = 0.032*, 
n = 194

Mean rank = 93.27 Mean rank = 108.74 Mean rank = 85.41

Mann–Whitney U test, 
U = 1768, Z = -2.542, 
exact p = 0.011*, n = 139

– Mean rank = 76.94
Sum of ranks = 6309

Mean rank = 60.02
Sum of ranks = 3421

Heard about PGS in general χ2-test, χ2 = 4.085, 
p = 0.043*, n = 135, 
phi = -0.174, p = 0.043*

– 14.6% (n = 82, 100% = n) 3.8% (n = 58, 100% = 53)

χ2-test, χ2 = 9.685, 
p = 0.002**, n = 114, 
phi = -0.291, p = 0.002**

24.6% (n = 61, 100% = n) – 3.8% (n = 58, 100% = 53)

Heard about PGS initiative χ2-test, χ2 = 6.423, 
p = 0.011*, n = 140, 
phi = -0.214, p = 0.011*

n.a 39% (n = 82, 100% = n) 19% (n = 58, 100% = n)

Participation in farm visits χ2-test, χ2 = 5.687, 
p = 0.017*, n = 143, 
phi = 0.199, p = 0.017*

4.9% (n = 61,100% = n) 18.3% (n = 82, 100% = n) –

χ2-test, χ2 = 19.009, 
p = 0.000***, n = 117, 
phi = 0.403, p = 0.000***

4.9% (n = 61,100% = n) – 37.5% (n = 58, 100% = 56)

Frequency of participation 
in farm visits per year

Mann–Whitney U test, 
U = 78, Z = -2.780, exact 
p = 0.005**, n = 36

n.a Mean rank = 13.20
Sum of ranks = 198

Mean rank = 22.29
Sum of ranks = 468
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Table 10  (continued)

Variable Test and test statistics Mexican-CSM
Chapingo / Tlaxcala / 
Oaxaca (n = 21/19/21)

Chilean-CSM
Ecoferia de la Reina 
(n = 82)

Bolivian-CSM ECO Feria 
Cochabamba
(n = 58)

Trust that organic products 
sold at the case study 
market are organic

Kruskal–Wallis H test, 
χ2 = 48.56 p = 0.000***, 
n = 201

Mean rank = 87.49 Mean rank = 131.66 Mean rank = 67.62

Mann–Whitney U test, 
U = 899, Z = -6.346, exact 
p = 0.000***, n = 139;

Fisher’s exact test, 
χ2 = 33.131, exact 
p = 0.000***, n = 139, 
Cramer’s V = 0.485, exact 
p = 0.000***

– Median = 5
Mean rank = 87.54
Sum of ranks = 7178

Median = 3
Mean rank = 44.77
Sum of ranks = 2552

Mann–Whitney U test, 
U = 1302.5, Z = -2.350, 
p = 0.019*, n = 117;

Fisher’s exact test, 
χ2 = 7.598, exact 
p = 0.012*, n = 117, 
Cramer’s V = 0.253, exact 
p = 0.017*

Median = 4
Mean rank = 65.79
Sum of ranks = 3947.5 = 

– Median = 3
Mean rank = 51.85
Sum of rank = 2955.5

Mann–Whitney U test, 
U = 1302, Z = -4.949, 
exact p = 0.000***, 
n = 142;

Fisher’s exact test,
χ2 = 8.828, exact 

p = 0.006**, n = 142, 
Cramer’s V = 0.250, exact 
p = 0.006**

Median = 4
Mean rank = 52.2
Sum of ranks = 3132

Median = 5
Mean rank = 85.62
Sum of ranks = 7021

–

Importance of certification 
system

Mann–Whitney U test, 
U = 1691, Z = -3.042, 
exact p = 0.002**, n = 140

– Mean rank = 78.88
Sum of ranks = 6468

Mean rank = 58.66
Sum of ranks = 3402

Mann–Whitney U test, 
U = 1131.5, Z = -3.558, 
p = 0.000***, n = 119

Mean rank = 70.45
Sum of ranks = 4297.5

– Mean rank = 49.01
Sum of ranks = 2842.5

Trust prior to case study 
market attendance

Mann–Whitney U test, 
U = 1581, Z = -3.475, 
exact p = 0.000***, 
n = 140;

χ2-test, χ2 = 13.937, exact 
p = 0.001**; n = 140

n.a Mean rank = 80.22
Sum of ranks = 6578

Mean rank = 56.76
Sum of ranks = 3292

Trust at the time of data 
collection & trust prior to 
case study market attend-
ance

Wilcoxon Signed Rank test, 
Z = -8.021, p = 0.000***, 
n = 139

n.a Z = -6.471, p = 0.000***, 
n = 82

Z = -4.770, p = 0.000***, 
n = 57
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Appendix 5: Frequency of consumer market 
attendance

See Table 11.

Acknowledgements The authors thank the Austrian Science Fund 
(FWF) for financing the project “Participatory Guarantee Systems 
(PGS) and participation” (P 31513). We thank the consumer study 
participants, PGS and market representatives, and other key inform-
ants who took part in the study. We further thank Paola Gisell Vega 
Agüero in Bolivia and Mateo Toro in Chile for their support. We are 
also grateful for Claire Tarring’s helpful comments and proofreading.

Funding Open access funding provided by Austrian Science Fund 
(FWF). Austrian Science Fund, P31513, Christian R. Vogl.

Open Access This article is licensed under a Creative Commons Attri-
bution 4.0 International License, which permits use, sharing, adapta-
tion, distribution and reproduction in any medium or format, as long 
as you give appropriate credit to the original author(s) and the source, 
provide a link to the Creative Commons licence, and indicate if changes 
were made. The images or other third party material in this article are 
included in the article's Creative Commons licence, unless indicated 
otherwise in a credit line to the material. If material is not included in 
the article's Creative Commons licence and your intended use is not 
permitted by statutory regulation or exceeds the permitted use, you will 
need to obtain permission directly from the copyright holder. To view a 
copy of this licence, visit http:// creat iveco mmons. org/ licen ses/ by/4. 0/.

References

Agence BIO. 2021. Organic sector in the world: 2020 Edition. https:// 
www. agenc ebio. org/ wp- conte nt/ uploa ds/ 2021/ 03/ Organ icSec 
tor20 20_ Engli shVer sion. pdf. Accessed 17 February 2022.

Allen, P. 2010. Realizing justice in local food systems. Cambridge 
Journal of Regions, Economy and Society 3 (2): 295–308. https:// 
doi. org/ 10. 1093/ cjres/ rsq015.

Bara, C.R., R. Jarquin Gálvez, H. Reyes Hernández, and J. Fortanelli 
Martínez. 2017. Adaptation of a participatory organic certifi-
cation system to the organic products law in six local markets 
in Mexico. Agroecology and Sustainable Food Systems 42 (1): 
48–76. https:// doi. org/ 10. 1080/ 21683 565. 2017. 13597 36.

Barbera, F., J. Dagnes, and R. Di Monaco. 2020. Participation for 
what? Organizational roles, quality conventions and purchasing 
behaviors in solidarity purchasing groups. Journal of Rural Stud-
ies 73: 243–251. https:// doi. org/ 10. 1016/j. jrurs tud. 2019. 10. 044.

Batte, M.T., N.H. Hooker, T.C. Haab, and J. Beaverson. 2007. Putting 
their money where their mouths are: Consumer willingness to 
pay for multi-ingredient, processed organic food products. Food 
Policy 32 (2): 145–159. https:// doi. org/ 10. 1016/j. foodp ol. 2006. 
05. 003.

Bellante, L. 2017. Building the local food movement in Chiapas, 
Mexico: Rationales, benefits, and limitations. Agriculture 
and Human Values 34 (1): 119–134. https:// doi. org/ 10. 1007/ 
s10460- 016- 9700-9.

Berdegué, J., and R. Fuentealba. 2011. Latin America: The state of 
smallholders in agriculture. Paper presented at the IFAD Con-
ference on New Directions for Smallholder Agriculture, Rome, 
24 January 2011

Bernard, R.H. 2006. Research methods in anthropology. Qualitative 
and quantitative approaches, 4th ed. Oxford: AltaMira Press.

Binder, N., and C.R. Vogl. 2018. Participatory guarantee systems in 
Peru: Two case studies in lima and apurímac and the role of 
capacity building in the food chain. Sustainability 10 (12): 4644. 
https:// doi. org/ 10. 3390/ su101 24644.

Table 11  Frequency of consumer market attendance at the Mexican 
case study markets (Mexican-CSM), the Chilean case study mar-
ket (Chilean-CSM) and the Bolivian case study market (Bolivian-

CSM) (n = number; x̄ = arithmetic mean; SD = standard deviation; 
min. = minimum; max. = maximum; χ2 = Chi-square; p = p-value)

Variable Statistics Total sam-
ple (n = 201, 
100% = 194)

Mexican-CSM
Chapingo / Tlaxcala / 
Oaxaca [n = 61 (21/19/21), 
100% = 55)]

Chilean-CSM 
Ecoferia de la 
Reina
(n = 82, 
100% = n)

Bolivian-
CSM 
ECO Feria 
Cocha-
bamba
(n = 58, 
100% = 57)

Frequency of case study market 
attendance

Descriptive statistics [times per year]
n valid 194 55 82 57
x̄ (SD) 35.73 (17.76) 33.31 (15.88) 39.44 (17.66) 32.74 (18.9)
Min.; max.; mode 2; 99; 48 2; 48; 48 6; 96; 48 12; 99; 48
Quartiles (25/50/75) 24/36/48 12/36/48 24/48/48 18/24/48
Accumulative percentage
 > 1x/month 80.4% 74.5% 87.3% 75.4%
 > 2x/month 59.8% 58.2% 68.3% 49.1%
1x/week 41.8% 47.3% 46.3% 29.8%

http://creativecommons.org/licenses/by/4.0/
https://www.agencebio.org/wp-content/uploads/2021/03/OrganicSector2020_EnglishVersion.pdf
https://www.agencebio.org/wp-content/uploads/2021/03/OrganicSector2020_EnglishVersion.pdf
https://www.agencebio.org/wp-content/uploads/2021/03/OrganicSector2020_EnglishVersion.pdf
https://doi.org/10.1093/cjres/rsq015
https://doi.org/10.1093/cjres/rsq015
https://doi.org/10.1080/21683565.2017.1359736
https://doi.org/10.1016/j.jrurstud.2019.10.044
https://doi.org/10.1016/j.foodpol.2006.05.003
https://doi.org/10.1016/j.foodpol.2006.05.003
https://doi.org/10.1007/s10460-016-9700-9
https://doi.org/10.1007/s10460-016-9700-9
https://doi.org/10.3390/su10124644


213Alternative Food Nnetworks in Latin America—exploring PGS (Participatory Guarantee Systems)…

1 3

Bouagnimbeck, H. 2014. Global comparative study on interactions 
between social processes and Participatory Guarantee Systems. 
A best practice study for learning and development with case 
studies from Africa, Asia, Europe and Latin America. Bonn, Ger-
many: IFOAM-Organics International

Brunori, G., A. Rossi, and F. Guidi. 2012. On the new social relations 
around and beyond food. Analysing consumers’ role and action 
in Gruppi di Acquisto Solidale (Solidarity Purchasing Groups). 
Sociologia Ruralis 52 (1): 1–30. https:// doi. org/ 10. 1111/j. 1467- 
9523. 2011. 00552.x.

Bühl, A. 2016. SPSS 23: Einführung in die moderne Datenanalyse. 
Hallbergmoos: Pearson Deutschland GmbH

Carlón, A. D. 2015. Construcción de la sostenibilidad en Bolivia: 
Propuesta agroecológica de las mujeres. In Las mujeres en la 
agricultura familiar. revista de AGROECOLOGÍA, vol. 31, ed. 
T. Gianella, T. Pinzás and A. D. Carlón, 13–15. Lima, Peru: 
leisa-America Latina

Carson, R.A., Z. Hamel, K. Giarrocco, R. Baylor, and L.G. Mathews. 
2016. Buying: in the influence of interactions at farmers’ mar-
kets. Agriculture and Human Values 33 (4): 861–875. https:// doi. 
org/ 10. 1007/ s10460- 015- 9675-y.

Chambilla, H. 2014. Ferias Ecológicas en Bolivia: Dinamizando la 
Agricultura Sustentable. In Del Productor al consumidor: Una 
alternativa comercial para la agricultura familiar. Publicaciones 
Regionales del Proyecto Mercados Campesinos, vol. 3, ed. M. 
Devisscher and B. E. Aragadoña, 18–102. La Paz, Bolivia: 
Agrónomos y Veterinarios Sin Fronteras.

Chaparro-Africano, A.-M., and S.E. Naranjo. 2020. Participatory sys-
tem of guarantees – PSG of the Red de Mercados Agroecológicos 
de Bogotá Región RMABR. A contribution to the sustainability 
of agroecological producers and markets. International Journal 
of Agricultural Sustainability. https:// doi. org/ 10. 1080/ 14735 903. 
2020. 17936 14.

Chen, L.A., B.V. Miranda, J.L. Parcell, and C. Chen. 2019. The foun-
dations of institutional-based trust in farmers’ markets. Agricul-
ture and Human Values 36 (3): 395–410. https:// doi. org/ 10. 1007/ 
s10460- 019- 09923-4.

Clark, P., and L. Martínez. 2016. Local alternatives to private agricul-
tural certification in Ecuador: Broadening access to ‘new mar-
kets’? Journal of Rural Studies 45: 292–302. https:// doi. org/ 10. 
1016/j. jrurs tud. 2016. 01. 014.

Cone, C., and A. Myhre. 2000. Community-supported agriculture: A 
sustainable alternative to industrial agriculture? Human Organ-
ization 59 (2): 187–197. https:// doi. org/ 10. 17730/ humo. 59.2. 
71520 3t206 g2j153.

Darby, M.R., and E. Karni. 1973. Free competition and the optimal 
amount of fraud. The Journal of Law and Economics 16 (1): 
67–88. https:// doi. org/ 10. 1086/ 466756.

Diekmann, M., and L. Theuvsen. 2019. Non-participants interest in 
CSA – Insights from Germany. Journal of Rural Studies 69: 
1–10. https:// doi. org/ 10. 1016/j. jrurs tud. 2019. 04. 006.

Dodds, R., M. Holmes, V. Arunsopha, N. Chin, T. Le, S. Maung, and 
M. Shum. 2014. Consumer Choice and Farmers’ Markets. Jour-
nal of Agricultural and Environmental Ethics 27 (3): 397–416. 
https:// doi. org/ 10. 1007/ s10806- 013- 9469-4.

Drescher, L.S., J. de Jonge, E. Goddard, and T. Herzfeld. 2012. Con-
sumer’s stated trust in the food industry and meat purchases. 
Agriculture and Human Values 29 (4): 507–517. https:// doi. org/ 
10. 1007/ s10460- 012- 9375-9.

Dubois, A. 2018. Nurturing proximities in an emerging food landscape. 
Journal of Rural Studies 57: 1–12. https:// doi. org/ 10. 1016/j. jrurs 
tud. 2017. 10. 005.

DuPuis, E.M., and D. Goodman. 2005. Should we go “home” to eat?: 
Toward a reflexive politics of localism. Journal of Rural Studies 
21 (3): 359–371. https:// doi. org/ 10. 1016/j. jrurs tud. 2005. 05. 011.

Eden, S., C. Bear, and G. Walker. 2008. Understanding and (dis)
trusting food assurance schemes: Consumer confidence and the 
‘knowledge fix.’ Journal of Rural Studies 24 (1): 1–14. https:// 
doi. org/ 10. 1016/j. jrurs tud. 2007. 06. 001.

Edwards, F. 2019. AFNs. In Encyclopedia of food and agricultural 
ethics, ed. D. M. Kaplan, Dordrecht, Springer Netherlands

Feagan, R.B., and D. Morris. 2009. Consumer quest for embeddedness: 
A case study of the Brantford Farmers’ Market. International 
Journal of Consumer Studies 33 (3): 235–243. https:// doi. org/ 
10. 1111/j. 1470- 6431. 2009. 00745.x.

Figueroa-Rodríguez, K., M. Álvarez-Ávila, F. Hernández Castillo, R. 
Schwentesius Rindermann, and B. Figueroa-Sandoval. 2019. 
Farmers’ market actors, dynamics, and attributes: A bibliometric 
study. Sustainability 11 (3): 745. https:// doi. org/ 10. 3390/ su110 
30745.

Flores, P. 2019. The History of Oganic Agriculture and Agroecology 
in Latin America and the Carribbean. In The world of organic 
agriculture: Statistics & emerging trends 2019, ed. H. Willer 
and J. Lernoud, 262–264. Bonn / Frick: Research Institute of 
Organic Agriculture (FiBL), Frick, and IFOAM-Organics Inter-
national, Bonn

Forssell, S., and L. Lankoski. 2015. The sustainability promise of 
alternative food networks: An examination through “alternative” 
characteristics. Agriculture and Human Values 32 (1): 63–75. 
https:// doi. org/ 10. 1007/ s10460- 014- 9516-4.

Gaitán-Cremaschi, D., L. Klerkx, J. Duncan, J.H. Trienekens, C. Huen-
chuleo, S. Dogliotti, M.E. Contesse, F.J. Benitez-Altuna, and 
W.A. Rossing. 2020. Sustainability transition pathways through 
ecological intensification: An assessment of vegetable food 
systems in Chile. International Journal of Agricultural Sustain-
ability 18 (2): 131–150. https:// doi. org/ 10. 1080/ 14735 903. 2020. 
17225 61.

Giampietri, E., F. Verneau, T. Del Giudice, V. Carfora, and A. Finco. 
2018. A Theory of Planned behaviour perspective for investi-
gating the role of trust in consumer purchasing decision related 
to short food supply chains. Food Quality and Preference 64: 
160–166. https:// doi. org/ 10. 1016/j. foodq ual. 2017. 09. 012.

Giovannucci, D., and S. Ponte. 2005. Standards as a new form of social 
contract? Sustainability initiatives in the coffee industry. Food 
Policy 30 (3): 284–301. https:// doi. org/ 10. 1016/j. foodp ol. 2005. 
05. 007.

Global Organic Trade Guide. 2022a. Info by country: Brazil. https:// 
globa lorga nictr ade. com/ count ry/ brazil. Accessed 27 April 2022a.

Global Organic Trade Guide. 2022b. Info by country: Chile. https:// 
globa lorga nictr ade. com/ count ry/ chile. Accessed 27 April 2022b.

Global Organic Trade Guide. 2022c. Info by country: Germany. https:// 
globa lorga nictr ade. com/ count ry/ germa ny. Accessed 27 April 
2022c.

Global Organic Trade Guide. 2022d. Info by country: Mexico. https:// 
globa lorga nictr ade. com/ count ry/ mexico. Accessed 27 April 
2022d.

Global Organic Trade Guide. 2022e. Info by country: Peru. https:// 
globa lorga nictr ade. com/ count ry/ peru. Accessed 27 April 2022e.

Global Organic Trade Guide. 2022f. Info by country: United States of 
America. https:// globa lorga nictr ade. com/ count ry/ united- states- 
ameri ca. Accessed 27 April 2022f.

Goodman, D. 2004. Rural Europe redux? Reflections on alternative 
agro-food networks and paradigm change. Sociologia Ruralis 
44 (1): 3–16. https:// doi. org/ 10. 1111/j. 1467- 9523. 2004. 00258.x.

Goodman, D., and E.M. DuPuis. 2002. Knowing food and growing 
food: Beyond the production-consumption debate in the sociol-
ogy of agriculture. Sociologia Ruralis 42 (1): 5–22. https:// doi. 
org/ 10. 1111/ 1467- 9523. 00199.

Granovetter, M. 1985. Economic action and social structure: The prob-
lem of embeddedness. American Journal of Sociology 91 (3): 
481–510.

https://doi.org/10.1111/j.1467-9523.2011.00552.x
https://doi.org/10.1111/j.1467-9523.2011.00552.x
https://doi.org/10.1007/s10460-015-9675-y
https://doi.org/10.1007/s10460-015-9675-y
https://doi.org/10.1080/14735903.2020.1793614
https://doi.org/10.1080/14735903.2020.1793614
https://doi.org/10.1007/s10460-019-09923-4
https://doi.org/10.1007/s10460-019-09923-4
https://doi.org/10.1016/j.jrurstud.2016.01.014
https://doi.org/10.1016/j.jrurstud.2016.01.014
https://doi.org/10.17730/humo.59.2.715203t206g2j153
https://doi.org/10.17730/humo.59.2.715203t206g2j153
https://doi.org/10.1086/466756
https://doi.org/10.1016/j.jrurstud.2019.04.006
https://doi.org/10.1007/s10806-013-9469-4
https://doi.org/10.1007/s10460-012-9375-9
https://doi.org/10.1007/s10460-012-9375-9
https://doi.org/10.1016/j.jrurstud.2017.10.005
https://doi.org/10.1016/j.jrurstud.2017.10.005
https://doi.org/10.1016/j.jrurstud.2005.05.011
https://doi.org/10.1016/j.jrurstud.2007.06.001
https://doi.org/10.1016/j.jrurstud.2007.06.001
https://doi.org/10.1111/j.1470-6431.2009.00745.x
https://doi.org/10.1111/j.1470-6431.2009.00745.x
https://doi.org/10.3390/su11030745
https://doi.org/10.3390/su11030745
https://doi.org/10.1007/s10460-014-9516-4
https://doi.org/10.1080/14735903.2020.1722561
https://doi.org/10.1080/14735903.2020.1722561
https://doi.org/10.1016/j.foodqual.2017.09.012
https://doi.org/10.1016/j.foodpol.2005.05.007
https://doi.org/10.1016/j.foodpol.2005.05.007
https://globalorganictrade.com/country/brazil
https://globalorganictrade.com/country/brazil
https://globalorganictrade.com/country/chile
https://globalorganictrade.com/country/chile
https://globalorganictrade.com/country/germany
https://globalorganictrade.com/country/germany
https://globalorganictrade.com/country/mexico
https://globalorganictrade.com/country/mexico
https://globalorganictrade.com/country/peru
https://globalorganictrade.com/country/peru
https://globalorganictrade.com/country/united-states-america
https://globalorganictrade.com/country/united-states-america
https://doi.org/10.1111/j.1467-9523.2004.00258.x
https://doi.org/10.1111/1467-9523.00199
https://doi.org/10.1111/1467-9523.00199


214 S. Kaufmann et al.

1 3

Higgins, V., J. Dibden, and C. Cocklin. 2008. Building alternative 
agri-food networks: Certification, embeddedness and agri-envi-
ronmental governance. Journal of Rural Studies 24 (1): 15–27. 
https:// doi. org/ 10. 1016/j. jrurs tud. 2007. 06. 002.

Hinrichs, C.C. 2000. Embeddedness and local food systems: Notes on 
two types of direct agricultural market. Journal of Rural Stud-
ies 16 (3): 295–303. https:// doi. org/ 10. 1016/ S0743- 0167(99) 
00063-7.

Hinrichs, C.C. 2003. The practice and politics of food system localiza-
tion. Journal of Rural Studies 19 (1): 33–45. https:// doi. org/ 10. 
1016/ S0743- 0167(02) 00040-2.

Holloway, L., and M. Kneafsey. 2000. Reading the space of the farm-
ers’ market: a preliminary investigation from the UK. Sociolo-
gia ruralis 40(3): 285–299. https:// doi. org/ 10. 1111/ 1467- 9523. 
00149.

Holloway, L., M. Kneafsey, L. Venn, R. Cox, E. Dowler, and H. Tuo-
mainen. 2007. Possible food economies: A methodological 
framework for exploring food production? Consumption relation-
ships. Sociologia Ruralis 47 (1): 1–19. https:// doi. org/ 10. 1111/j. 
1467- 9523. 2007. 00427.x.

Home, R., H. Bouagnimbeck, R. Ugas, M. Arbenz, and M. Stolze. 
2017. Participatory guarantee systems: Organic certification to 
empower farmers and strengthen communities. Agroecology and 
Sustainable Food Systems 41 (5): 526–545. https:// doi. org/ 10. 
1080/ 21683 565. 2017. 12797 02.

Hoogland, C.T., J. de Boer, and J.J. Boersema. 2007. Food and sus-
tainability: Do consumers recognize, understand and value on-
package information on production standards? Appetite 49 (1): 
47–57. https:// doi. org/ 10. 1016/j. appet. 2006. 11. 009.

Hruschka, N., S. Kaufmann, and C.R. Vogl. 2022. The benefits and 
challenges of participating in Participatory Guarantee Systems 
(PGS) initiatives following institutional formalization in Chile. 
International Journal of Agricultural Sustainability 20 (4): 393–
407. https:// doi. org/ 10. 1080/ 14735 903. 2021. 19343 64.

Hunt, A.R. 2007. Consumer interactions and influences on farmers’ 
market vendors. Renewable Agriculture and Food Systems 22(1): 
54–66. https:// doi. org/ 10. 1017/ S1742 17050 70015 97.

IFOAM. 2008. Definition of Participatory Guarantee Systems. https:// 
www. ifoam. bio/ sites/ defau lt/ files/ 2021- 03/ PGS% 20Defi niti on% 
20in% 20Diff erent% 20lan guages_ 2021. pdf. Accessed 31 May 
2021.

IFOAM. 2018. IFOAM policy brief on how governments can recog-
nize and support Participatory Guarantee Systems (PGS). https:// 
www. ifoam. bio/ sites/ defau lt/ files/ 2020- 03/ polic ybrief_ how_ 
gover nments_ can_ suppo rt_ pgs. pdf. Accessed 15 February 2019.

IFOAM. 2019. PGS guidelines: how to develop and manage Participa-
tory Guarantee Systems for organic agriculture. Bonn, Germany: 
IFOAM-Organics International

INE Bolivia. 2018. 27 de cada 100 personas alcanzan el nivel de 
instrucción superior. https:// www. ine. gob. bo/ index. php/ 27- de- 
cada- 100- perso nas- alcan zan- el- nivel- de- instr uccion- super ior/. 
Accessed 13 July 2022

INE Chile. 2018. Informe de principales resultados: VIII Encuesta de 
presupuestos familiares (EPF). https:// www. ine. cl/ docs/ defau 
lt- source/ encue sta- de- presu puest os- famil iares/ publi cacio nes-y- 
anuar ios/ viii- epf--- (julio- 2016--- junio- 2017)/ infor me- de- princ 
ipales- resul tados- viii- epf. pdf? sfvrsn= d5bd8 24f_2. Accessed 17 
February 2022

Jahn, G., M. Schramm, and A. Spiller. 2005. The reliability of cer-
tification: Quality labels as a consumer policy tool. Jour-
nal of Consumer Policy 28: 53–73. https:// doi. org/ 10. 1007/ 
s10603- 004- 7298-6.

Janssen, M., and U. Hamm. 2012. Product labelling in the market for 
organic food: Consumer preferences and willingness-to-pay for 
different organic certification logos. Food Quality and Preference 
25 (1): 9–22. https:// doi. org/ 10. 1016/j. foodq ual. 2011. 12. 004.

Jarosz, L. 2008. The city in the country: Growing alternative food 
networks in Metropolitan areas. Journal of Rural Studies 24 (3): 
231–244. https:// doi. org/ 10. 1016/j. jrurs tud. 2007. 10. 002.

Kato, Y., and L. McKinney. 2015. Bringing food desert residents to an 
alternative food market: A semi-experimental study of impedi-
ments to food access. Agriculture and Human Values 32 (2): 
215–227. https:// doi. org/ 10. 1007/ s10460- 014- 9541-3.

Kaufmann, S., N. Hruschka, and C.R. Vogl. 2020. Bridging the lit-
erature gap: A framework for assessing actor participation in 
participatory guarantee systems (PGS). Sustainability 12 (19): 
8100. https:// doi. org/ 10. 3390/ su121 98100.

Kaufmann, S., and C.R. Vogl. 2018. Participatory Guarantee Systems 
(PGS) in Mexico: A theoretic ideal or everyday practice? Agri-
culture and Human Values 35 (2): 457–472. https:// doi. org/ 10. 
1007/ s10460- 017- 9844-2.

Kirwan, J. 2004. Alternative strategies in the UK agro-food system: 
Interrogating the alterity of farmers’ markets. Sociologia Rura-
lis 44 (4): 395–415. https:// doi. org/ 10. 1111/j. 1467- 9523. 2004. 
00283.x.

Klimek, M., J. Bingen, and B. Freyer. 2018. Metropolitan farmers mar-
kets in Minneapolis and Vienna: A values-based comparison. 
Agriculture and Human Values 35 (1): 83–97. https:// doi. org/ 10. 
1007/ s10460- 017- 9800-1.

Kriege-Steffen, A., H. Boland, J. Lohscheidt, F. Schneider, and M. 
Stolze. 2010. Transparent food and consumer trust. Proceedings 
in Food System Dynamics. https:// doi. org/ 10. 18461/ pfsd. 2010. 
1032.

Kumpuniemi, L. 2019. Political practice and dimensions of solidarity 
economy: a case study from Cochabamba, Bolivia. In Proceed-
ings from the 7th EMES international research conference on 
social enterprise. Sustainable development trough social enter-
prise, cooperative and voluntary action, Sheffield Hallam Uni-
versity, 24–27 June 2019, ed. L. Kumpuniemi. Sheffield: EMES 
network

Lemeilleur, S., and J. Sermage. 2020. Building a knowledge commons: 
Evidence from the participatory guarantee system for an agro-
ecology label in Morocco. International Journal of the Commons 
14 (1): 465–480. https:// doi. org/ 10. 5334/ ijc. 1020.

Lernoud, J., H. Willer, and Schlatter Bernhard. 2019. Latin America 
and the Caribean: Current statistics. In The world of organic 
agriculture: Statistics & emerging trends 2019, ed. H. Willer 
and J. Lernoud, 268–273. Bonn / Frick: Research Institute of 
Organic Agriculture (FiBL), Frick, and IFOAM-Organics Inter-
national, Bonn

Loconto, A. 2016. The values of value chains: Putting responsibility 
into action. In De facto responsible innovation: governance at 
stake, ed. S. Randles and P. Laredo, 1–11. Cheltenham, UK: 
Edward Elgar Pub

López Cifuentes, M., C.R. Vogl, and M. Cuéllar Padilla. 2018. Partici-
patory guarantee systems in Spain: Motivations, achievements, 
challenges and opportunities for improvement based on three 
case studies. Sustainability 10 (11): 4081. https:// doi. org/ 10. 
3390/ su101 14081.

Lunde, M.B. 2018. Sustainability in marketing: A systematic review 
unifying 20 years of theoretical and substantive contributions 
(1997–2016). AMS Review 8: 85–110. https:// doi. org/ 10. 1007/ 
s13162- 018- 0124-0.

Martindale, L. 2020. ‘I will know it when I taste it’: Trust, food 
materialities and social media in Chinese alternative food net-
works. Agriculture and Human Values. https:// doi. org/ 10. 1007/ 
s10460- 020- 10155-0.

May, C. 2008. PGS Guidelines. How Participatory Guarantee Systems 
can develop and function. Bonn, Germany: IFOAM -Interna-
tional Federation of Organic Agriculture Movements.

Maye, D., and J. Kirwan. 2010. Alternative food networks. Sociopedia. 
Isa. https:// doi. org/ 10. 1177/ 20568 46010 51.

https://doi.org/10.1016/j.jrurstud.2007.06.002
https://doi.org/10.1016/S0743-0167(99)00063-7
https://doi.org/10.1016/S0743-0167(99)00063-7
https://doi.org/10.1016/S0743-0167(02)00040-2
https://doi.org/10.1016/S0743-0167(02)00040-2
https://doi.org/10.1111/1467-9523.00149
https://doi.org/10.1111/1467-9523.00149
https://doi.org/10.1111/j.1467-9523.2007.00427.x
https://doi.org/10.1111/j.1467-9523.2007.00427.x
https://doi.org/10.1080/21683565.2017.1279702
https://doi.org/10.1080/21683565.2017.1279702
https://doi.org/10.1016/j.appet.2006.11.009
https://doi.org/10.1080/14735903.2021.1934364
https://doi.org/10.1017/S1742170507001597
https://www.ifoam.bio/sites/default/files/2021-03/PGS%20Definition%20in%20Different%20languages_2021.pdf
https://www.ifoam.bio/sites/default/files/2021-03/PGS%20Definition%20in%20Different%20languages_2021.pdf
https://www.ifoam.bio/sites/default/files/2021-03/PGS%20Definition%20in%20Different%20languages_2021.pdf
https://www.ifoam.bio/sites/default/files/2020-03/policybrief_how_governments_can_support_pgs.pdf
https://www.ifoam.bio/sites/default/files/2020-03/policybrief_how_governments_can_support_pgs.pdf
https://www.ifoam.bio/sites/default/files/2020-03/policybrief_how_governments_can_support_pgs.pdf
https://www.ine.gob.bo/index.php/27-de-cada-100-personas-alcanzan-el-nivel-de-instruccion-superior/
https://www.ine.gob.bo/index.php/27-de-cada-100-personas-alcanzan-el-nivel-de-instruccion-superior/
https://www.ine.cl/docs/default-source/encuesta-de-presupuestos-familiares/publicaciones-y-anuarios/viii-epf---(julio-2016---junio-2017)/informe-de-principales-resultados-viii-epf.pdf?sfvrsn=d5bd824f_2
https://www.ine.cl/docs/default-source/encuesta-de-presupuestos-familiares/publicaciones-y-anuarios/viii-epf---(julio-2016---junio-2017)/informe-de-principales-resultados-viii-epf.pdf?sfvrsn=d5bd824f_2
https://www.ine.cl/docs/default-source/encuesta-de-presupuestos-familiares/publicaciones-y-anuarios/viii-epf---(julio-2016---junio-2017)/informe-de-principales-resultados-viii-epf.pdf?sfvrsn=d5bd824f_2
https://www.ine.cl/docs/default-source/encuesta-de-presupuestos-familiares/publicaciones-y-anuarios/viii-epf---(julio-2016---junio-2017)/informe-de-principales-resultados-viii-epf.pdf?sfvrsn=d5bd824f_2
https://doi.org/10.1007/s10603-004-7298-6
https://doi.org/10.1007/s10603-004-7298-6
https://doi.org/10.1016/j.foodqual.2011.12.004
https://doi.org/10.1016/j.jrurstud.2007.10.002
https://doi.org/10.1007/s10460-014-9541-3
https://doi.org/10.3390/su12198100
https://doi.org/10.1007/s10460-017-9844-2
https://doi.org/10.1007/s10460-017-9844-2
https://doi.org/10.1111/j.1467-9523.2004.00283.x
https://doi.org/10.1111/j.1467-9523.2004.00283.x
https://doi.org/10.1007/s10460-017-9800-1
https://doi.org/10.1007/s10460-017-9800-1
https://doi.org/10.18461/pfsd.2010.1032
https://doi.org/10.18461/pfsd.2010.1032
https://doi.org/10.5334/ijc.1020
https://doi.org/10.3390/su10114081
https://doi.org/10.3390/su10114081
https://doi.org/10.1007/s13162-018-0124-0
https://doi.org/10.1007/s13162-018-0124-0
https://doi.org/10.1007/s10460-020-10155-0
https://doi.org/10.1007/s10460-020-10155-0
https://doi.org/10.1177/205684601051


215Alternative Food Nnetworks in Latin America—exploring PGS (Participatory Guarantee Systems)…

1 3

Meijboom, F.L.B., T. Visak, and F.W.A. Brom. 2006. From trust to 
trustworthiness: Why information is not enough in the food sec-
tor. Journal of Agricultural and Environmental Ethics 19 (5): 
427–442. https:// doi. org/ 10. 1007/ s10806- 006- 9000-2.

Meixner, O., and R. Haas. 2016. Quality labels in the food sector: What 
do consumers want to know and where are they looking for infor-
mation? International Journal on Food System Dynamics 7 (4): 
360–370. https:// doi. org/ 10. 18461/ IJFSD. V7I4. 746.

Michel-Villarreal, R., M. Hingley, M. Canavari, and I. Bregoli. 2019. 
Sustainability in alternative food networks: A systematic litera-
ture review. Sustainability 11 (3): 859. https:// doi. org/ 10. 3390/ 
su110 30859.

Ministerio de Desarrollo Rural y Tierras. 2012. Resolución Ministerial 
N°020/2020. Norma técnica nacional Sistemas Participativos de 
Garantía SPG para el comercio nacional y/o local en el proceso 
de producción agropecuaria y forestal no Maderable Ecológica, 
Capitulo IV, Titulo I, Articulo 8: Resolucion Ministerial 020–
2012. https:// www. senas ag. gob. bo/ resol uci% C3% B3nes- minis 
teria les? downl oad= 2039: rm- 020- 2012. Accessed 3 November 
2021

Montefrio, M.J.F., and A.T. Johnson. 2019. Politics in participatory 
guarantee systems for organic food production. Journal of Rural 
Studies 65: 1–11. https:// doi. org/ 10. 1016/j. jrurs tud. 2018. 12. 014.

Mount, P. 2012. Growing local food: Scale and local food systems 
governance. Agriculture and Human Values 29 (1): 107–121. 
https:// doi. org/ 10. 1007/ s10460- 011- 9331-0.

Murdoch, J., T. Marsden, and J. Banks. 2000. Quality, nature, and 
embeddedness: Some theoretical considerations in the context of 
the food sector*. Economic Geography 76 (2): 107–125. https:// 
doi. org/ 10. 1111/j. 1944- 8287. 2000. tb001 36.x.

Nelson, E., L. Gómez Tovar, E. Gueguen, S. Humphries, K. Landman, 
and R. Schwentesius Rindermann. 2016. Participatory guarantee 
systems and the re-imagining of Mexico’s organic sector. Agri-
culture and Human Values 33 (2): 373–388. https:// doi. org/ 10. 
1007/ s10460- 015- 9615-x.

Nelson, E., L. Gómez Tovar, R. Schwentesius Rindermann, and M.Á. 
Gómez Cruz. 2010. Participatory organic certification in Mex-
ico: An alternative approach to maintaining the integrity of the 
organic label. Agriculture and Human Values 27 (2): 227–237. 
https:// doi. org/ 10. 1007/ s10460- 009- 9205-x.

Niederle, P., A. Loconto, S. Lemeilleur, and C. Dorville. 2020. Social 
movements and institutional change in organic food markets: 
Evidence from participatory guarantee systems in Brazil and 
France. Journal of Rural Studies 78: 282–291. https:// doi. org/ 
10. 1016/j. jrurs tud. 2020. 06. 011.

Nilsson, H., B. Tunçer, and Å. Thidell. 2004. The use of eco-labeling 
like initiatives on food products to promote quality assurance - 
is there enough credibility? Journal of Cleaner Production 12 
(5): 517–526. https:// doi. org/ 10. 1016/ S0959- 6526(03) 00114-8.

OECD. 2021. Population with tertiary education. https:// data. oecd. 
org/ eduatt/ popul ation- with- terti ary- educa tion. htm. Accessed 
17 February 2022.

O’Hara, S.U., and S. Stagl. 2001. Global food markets and their local 
alternatives: A socio-ecological economic perspective. Popula-
tion and Environment 22: 533–554. https:// doi. org/ 10. 1023/A: 
10107 95305 097.

Polanyi, K., J.E. Stiglitz, and F. Block. 2001. The great transformation. 
The political and economic origins of our time, 2nd ed. Boston: 
Beacon Press.

Pole, A., and M. Gray. 2013. Farming alone? What’s up with the “C” in 
community supported agriculture. Agriculture and Human Val-
ues 30 (1): 85–100. https:// doi. org/ 10. 1007/ s10460- 012- 9391-9.

Renting, H., T.K. Marsden, and J. Banks. 2003. Understanding alter-
native food networks: Exploring the role of short food supply 
chains in rural development. Environment and Planning A 35 
(3): 393–411. https:// doi. org/ 10. 1068/ a3510.

Renting, H., M. Schermer, and A. Rossi. 2012. Building food democ-
racy: Exploring civic food networks and newly emerging forms 
of food citizenship. The International Journal of Sociology of 
Agriculture and Food 19 (3): 289–307.

RodriguesDalmarco, D.B.D.D.A.S., C. Aoqui, and B.D.L. Marinho. 
2016. The meaning of the organic certification label for the con-
sumer: A cluster analysis. REGE - Revista De Gestão 23 (4): 
316–325. https:// doi. org/ 10. 1016/j. rege. 2016. 08. 001.

Roitner-Schobesberger, B., I. Darnhofer, S. Somsook, and C.R. Vogl. 
2008. Consumer perceptions of organic foods in Bangkok Thai-
land. Food Policy 33 (2): 112–121. https:// doi. org/ 10. 1016/j. 
foodp ol. 2007. 09. 004.

Rover, O., B. de Gennaro, and L. Roselli. 2017. Social innovation and 
sustainable rural development: The case of a Brazilian Agroecol-
ogy network. Sustainability 9 (3): 1–14. https:// doi. org/ 10. 3390/ 
su901 0003.

Sacchi, G. 2018. The ethics and politics of food purchasing Choices 
in Italian Consumers’ collective action. Journal of Agricultural 
and Environmental Ethics 31 (1): 73–91. https:// doi. org/ 10. 1007/ 
s10806- 018- 9710-2.

Sacchi, G., V. Caputo, and R. Nayga. 2015. Alternative labeling pro-
grams and purchasing behavior toward organic foods: The case 
of the participatory guarantee systems in Brazil. Sustainability 7 
(6): 7397–7416. https:// doi. org/ 10. 3390/ su706 7397.

Sacchi, G., G. Stefani, D. Romano, and G. Nocella. 2022. Consumer 
renaissance in Alternative Agri-Food Networks between col-
lective action and co-production. Sustainable Production and 
Consumption 29: 311–327. https:// doi. org/ 10. 1016/j. spc. 2021. 
10. 018.

Sage, C. 2003. Social embeddedness and relations of regard. Journal 
of Rural Studies 19 (1): 47–60. https:// doi. org/ 10. 1016/ S0743- 
0167(02) 00044-X.

Sahota, A. 2020. The Global Market for Organic Food & Drink. In 
The world of organic agriculture: Statistics & emerging trends 
2020, ed. H. Willer, B. Schlatter, J. Trávnícek, L. Kemper and J. 
Lernoud, 138–141. Bonn / Frick: Research Institute of Organic 
Agriculture (FiBL), Frick, and IFOAM-Organics International, 
Bonn

Saldaña, J. 2013. The coding manual for qualitative researchers, 2nd 
edn. Los Angeles / London / New Delhi / Singapore / Wahington 
DC: SAGE

Sayer, A. 2001. For a critical cultural political economy. Antipode 33 
(4): 687–708. https:// doi. org/ 10. 1111/ 1467- 8330. 00206.

Secretaria de Agricultura y Desarrolla Rural. 2020. Acuerdo por el 
que se modifican, adicionan y derogan diversas disposiciones 
del diverso por el que se dan a conocer los lineamientos para la 
operación orgánica de las actividades agropecuarias, publicado 
el 29 de octubre de 2013. Capítulo III, Articulo 227. https:// 
www. gob. mx/ cms/ uploa ds/ attac hment/ file/ 556387/ 2020- 06- 08_ 
Acuer do_ por_ el_ que_ se_ modifi can...__ el_ diver so_ por_ el_ que_ 
se_ dan_a_ conoc er_ los_ Linea mient os_ para_ la_ Opera ci_n_ Organ 
ica. pdf. Accessed 3 November 2021.

Servicio Agrícola y Ganadero. 2019. Ley N°20.089. Sistema Nacional 
de Certificación de Productos Orgánicos Agrícolas. https:// www. 
sag. gob. cl/ sites/ defau lt/ files/ sist_ nac_ cert_ prod_ organ icos. pdf. 
Accessed 13 July 2022.

Seyfang, G. 2006. Ecological citizenship and sustainable consumption: 
Examining local organic food networks. Journal of Rural Studies 
22 (4): 383–395. https:// doi. org/ 10. 1016/j. jrurs tud. 2006. 01. 003.

Slocum, R. 2007. Whiteness, space and alternative food practice. Geo-
forum 38 (3): 520–533. https:// doi. org/ 10. 1016/j. geofo rum. 2006. 
10. 006.

Smed, S., L.M. Andersen, N. Kærgård, and C. Daugbjerg. 2013. A mat-
ter of trust: How trust influence organic consumption. Journal of 
Agricultural Science. https:// doi. org/ 10. 5539/ jas. v5n7p 91.

https://doi.org/10.1007/s10806-006-9000-2
https://doi.org/10.18461/IJFSD.V7I4.746
https://doi.org/10.3390/su11030859
https://doi.org/10.3390/su11030859
https://www.senasag.gob.bo/resoluci%C3%B3nes-ministeriales?download=2039:rm-020-2012
https://www.senasag.gob.bo/resoluci%C3%B3nes-ministeriales?download=2039:rm-020-2012
https://doi.org/10.1016/j.jrurstud.2018.12.014
https://doi.org/10.1007/s10460-011-9331-0
https://doi.org/10.1111/j.1944-8287.2000.tb00136.x
https://doi.org/10.1111/j.1944-8287.2000.tb00136.x
https://doi.org/10.1007/s10460-015-9615-x
https://doi.org/10.1007/s10460-015-9615-x
https://doi.org/10.1007/s10460-009-9205-x
https://doi.org/10.1016/j.jrurstud.2020.06.011
https://doi.org/10.1016/j.jrurstud.2020.06.011
https://doi.org/10.1016/S0959-6526(03)00114-8
https://data.oecd.org/eduatt/population-with-tertiary-education.htm
https://data.oecd.org/eduatt/population-with-tertiary-education.htm
https://doi.org/10.1023/A:1010795305097
https://doi.org/10.1023/A:1010795305097
https://doi.org/10.1007/s10460-012-9391-9
https://doi.org/10.1068/a3510
https://doi.org/10.1016/j.rege.2016.08.001
https://doi.org/10.1016/j.foodpol.2007.09.004
https://doi.org/10.1016/j.foodpol.2007.09.004
https://doi.org/10.3390/su9010003
https://doi.org/10.3390/su9010003
https://doi.org/10.1007/s10806-018-9710-2
https://doi.org/10.1007/s10806-018-9710-2
https://doi.org/10.3390/su7067397
https://doi.org/10.1016/j.spc.2021.10.018
https://doi.org/10.1016/j.spc.2021.10.018
https://doi.org/10.1016/S0743-0167(02)00044-X
https://doi.org/10.1016/S0743-0167(02)00044-X
https://doi.org/10.1111/1467-8330.00206
https://www.gob.mx/cms/uploads/attachment/file/556387/2020-06-08_Acuerdo_por_el_que_se_modifican...__el_diverso_por_el_que_se_dan_a_conocer_los_Lineamientos_para_la_Operaci_n_Organica.pdf
https://www.gob.mx/cms/uploads/attachment/file/556387/2020-06-08_Acuerdo_por_el_que_se_modifican...__el_diverso_por_el_que_se_dan_a_conocer_los_Lineamientos_para_la_Operaci_n_Organica.pdf
https://www.gob.mx/cms/uploads/attachment/file/556387/2020-06-08_Acuerdo_por_el_que_se_modifican...__el_diverso_por_el_que_se_dan_a_conocer_los_Lineamientos_para_la_Operaci_n_Organica.pdf
https://www.gob.mx/cms/uploads/attachment/file/556387/2020-06-08_Acuerdo_por_el_que_se_modifican...__el_diverso_por_el_que_se_dan_a_conocer_los_Lineamientos_para_la_Operaci_n_Organica.pdf
https://www.gob.mx/cms/uploads/attachment/file/556387/2020-06-08_Acuerdo_por_el_que_se_modifican...__el_diverso_por_el_que_se_dan_a_conocer_los_Lineamientos_para_la_Operaci_n_Organica.pdf
https://www.sag.gob.cl/sites/default/files/sist_nac_cert_prod_organicos.pdf
https://www.sag.gob.cl/sites/default/files/sist_nac_cert_prod_organicos.pdf
https://doi.org/10.1016/j.jrurstud.2006.01.003
https://doi.org/10.1016/j.geoforum.2006.10.006
https://doi.org/10.1016/j.geoforum.2006.10.006
https://doi.org/10.5539/jas.v5n7p91


216 S. Kaufmann et al.

1 3

Sonnino, R. 2007. Embeddedness in action: Saffron and the making of 
the local in southern Tuscany. Agriculture and Human Values 24 
(1): 61–74. https:// doi. org/ 10. 1007/ s10460- 006- 9036-y.

Sonnino, R., and T. Marsden. 2006. Beyond the divide: Rethinking 
relationships between alternative and conventional food networks 
in Europe. Journal of Economic Geography 6 (2): 181–199. 
https:// doi. org/ 10. 1093/ jeg/ lbi006.

Soper, K. 2007. Re-thinking the ‘Good Life‘. Journal of Consumer 
Culture 7 (2): 205–229. https:// doi. org/ 10. 1177/ 14695 40507 
077681.

Taufique, K.M.R., M.J. Polonsky, A. Vocino, and C. Siwar. 2019. 
Measuring consumer understanding and perception of eco-label-
ling: Item selection and scale validation. International Journal 
of Consumer Studies 43 (3): 298–314. https:// doi. org/ 10. 1111/ 
ijcs. 12510.

Testa, F., F. Iraldo, A. Vaccari, and E. Ferrari. 2015. Why Eco-labels 
can be effective marketing tools: Evidence from a study on Ital-
ian Consumers. Business Strategy and the Environment 24 (4): 
252–265. https:// doi. org/ 10. 1002/ bse. 1821.

Thamchaisophis, N. 2021. Stakeholders’ trustworthiness toward co-
creation and co-investment in safe agriculture. Humanities, Arts 
and Social Sciences Studies 21 (2): 355–374.

Thorsøe, M., and C. Kjeldsen. 2016. The constitution of trust: Func-
tion, configuration and generation of trust in alternative food 
networks. Sociologia Ruralis 56 (2): 157–175. https:// doi. org/ 
10. 1111/ soru. 12082.

Tregear, A. 2011. Progressing knowledge in alternative and local food 
networks: Critical reflections and a research agenda. Journal of 
Rural Studies 27 (4): 419–430. https:// doi. org/ 10. 1016/j. jrurs tud. 
2011. 06. 003.

van Truong, A., B. Lang, and D.M. Conroy. 2022. When food gov-
ernance matters to consumer food choice: Consumer perception 
of and preference for food quality certifications. Appetite 168: 
105688. https:// doi. org/ 10. 1016/j. appet. 2021. 105688.

Willer, H., J. Trávnícek, C. Meier, and B. Schlatter, eds. 2021. The 
world of organic agriculture. Statistics and emerging trends 
2021. Bonn / Frick: Research Institute of Organic Agriculture 
(FiBL), Frick, and IFOAM-Organics International, Bonn

Winter, M. 2003. Embeddedness, the new food economy and defensive 
localism. Journal of Rural Studies 19 (1): 23–32. https:// doi. org/ 
10. 1016/ S0743- 0167(02) 00053-0.

Xie, C., R.P. Bagozzi, and K. Grønhaug. 2015. The role of moral 
emotions and individual differences in consumer responses to 
corporate green and non-green actions. Journal of the Academy 
of Marketing Science 43: 333–356. https:// doi. org/ 10. 1007/ 
s11747- 014- 0394-5

Yiridoe, E.K., S. Bonti-Ankomah, and R.C. Martin. 2005. Comparison 
of consumer perceptions and preference toward organic versus 
conventionally produced foods: A review and update of the litera-
ture. Renewable Agriculture and Food Systems 20 (4): 193–205. 
https:// doi. org/ 10. 1079/ RAF20 05113.

Zagata, L., and M. Lostak. 2012. In goodness we trust. The role of trust 
and institutions underpinning trust in the organic food market. 
Sociologia Ruralis 52 (4): 470–487. https:// doi. org/ 10. 1111/j. 
1467- 9523. 2012. 00574.x.

Zanasi, C., P. Venturi, M. Setti, and C. Rota. 2009. Participative organic 
certification, trust and local rural communities development: The 
Case of Rede Ecovida. New Medit 2: 56–64.

Publisher's Note Springer Nature remains neutral with regard to 
jurisdictional claims in published maps and institutional affiliations.

Sonja Kaufmann MSc. degree in Organic Farming from the University 
of Natural Resources and Life Sciences, Vienna, Austria. Currently 
doctoral candidate, doctoral study programme in Natural Resources and 
Life Sciences and doctoral research project on PGS in Latin America 
at the Institute of Organic Farming, Department of Sustainable Agri-
cultural Systems, University of Natural Resources and Life Sciences, 
Vienna, Austria.

Nikolaus Hruschka MSc. MSc. double degree in Organic Agriculture 
and Food Systems from the University of Natural Resources and Life 
Sciences, Vienna, Austria and the University of Hohenheim, Stuttgart, 
Germany. Currently doctoral candidate, doctoral study programme in 
Natural Resources and Life Sciences and doctoral research project on 
PGS in Latin America, at the Institute of Organic Farming, Department 
of Sustainable Agricultural Systems, University of Natural Resources 
and Life Sciences, Vienna, Austria.

Luis Vildozo MSc. degree in agronomy and MSc. degree in agricultural 
economics from the Czech University of Life Sciences in Prague.

Christian R. Vogl Head of the Working Group Knowledge Systems and 
Innovation and head of the Institute of Organic Farming, deputy head 
of the Department of Sustainable Agricultural Systems at the Uni-
versity of Natural Resources and Life Sciences, Vienna. University 
professor for Organic Farming. Research fields: farmers’ experiments, 
agricultural knowledge and innovation systems, local knowledge, 
organic farming, urban organic agriculture, ethnobotany, ethnobiol-
ogy and ethnoecology.

https://doi.org/10.1007/s10460-006-9036-y
https://doi.org/10.1093/jeg/lbi006
https://doi.org/10.1177/1469540507077681
https://doi.org/10.1177/1469540507077681
https://doi.org/10.1111/ijcs.12510
https://doi.org/10.1111/ijcs.12510
https://doi.org/10.1002/bse.1821
https://doi.org/10.1111/soru.12082
https://doi.org/10.1111/soru.12082
https://doi.org/10.1016/j.jrurstud.2011.06.003
https://doi.org/10.1016/j.jrurstud.2011.06.003
https://doi.org/10.1016/j.appet.2021.105688
https://doi.org/10.1016/S0743-0167(02)00053-0
https://doi.org/10.1016/S0743-0167(02)00053-0
https://doi.org/10.1007/s11747-014-0394-5
https://doi.org/10.1007/s11747-014-0394-5
https://doi.org/10.1079/RAF2005113
https://doi.org/10.1111/j.1467-9523.2012.00574.x
https://doi.org/10.1111/j.1467-9523.2012.00574.x

	Alternative Food Networks in Latin America—exploring PGS (Participatory Guarantee Systems) markets and their consumers: a cross-country comparison
	Abstract
	Introduction
	Alternative Food Networks (AFN)

	Research aim and approach
	Materials and methods
	Data collection
	Data analysis
	PGS case study markets
	Mexican-CSM
	Chilean-CSM
	Bolivian-CSM

	CSM consumer survey participants

	Results and discussion
	PGS consumers in the dark?
	CSMs’ approach to creating consumer PGS awareness
	Consumer awareness of PGS

	PGS consumer participation – an idealistic notion?
	Participation opportunities in PGS and at CSMs
	Consumer participation in PGS and at the CSMs

	PGS relations of trust

	Conclusions and outlook
	Appendix 1: Data sources
	Appendix 2: Sample description
	Appendix 3: Length of consumer market attendance
	Appendix 4: Differences between CSM
	Appendix 5: Frequency of consumer market attendance
	Acknowledgements 
	References




