
    
    
    
        
            
            
                
            

            
        
    


    
        Skip to main content

        
        

        
            
                Advertisement

                

            

        

        

    
    
        
            
                
                    
                        
                    
                
            
        


        
            
                
    
        Log in
    


            
        
    


    
        
            
                
                    
                        
                            
                        Menu
                    
                


                
                    
                        
                            Find a journal
                        
                    
                        
                            Publish with us
                        
                    
                        
                            Track your research
                        
                    
                


                
                    
                        
                            
                                
                                    
                                Search
                            
                        

                    
                    
                        
 
  
   
  Cart
 


                    
                

            

        
    






        
        
            
                
                    
                        
                    

                
            

            
    
        
            
                

                
                    
                        
                            
                                
                                    
                                        
                                        
                                    
                                    
                                
                            

                        

                        

                        
                            	Reference work
	© 2021


                            
                                Handbook of Group Decision and Negotiation
                            

                            
                        

                    

                    
                    

                

            

        

    

            
    
        
            	
                        Home



	
                        Reference work


                        
    
        
        
            
                Editors:

                	
                            D. Marc Kilgour0, 
                        
	
                            Colin Eden1
                        


                
            

        

        
        

        
            
                	
                            D. Marc Kilgour
                            
                                	
                                        
                                            
                                                Department of Mathematics, Wilfrid Laurier University, Waterloo, Canada

                                            
                                        

                                    


                            
                            
                                
                                    View editor publications

                                    
                                        You can also search for this editor in
                                            
                                            PubMed
                                                 
                                            Google Scholar
                                        
                                        

                                    

                                

                            

                        
	
                            Colin Eden
                            
                                	
                                        
                                            
                                                Strathclyde Business School, University of Strathclyde, Glasgow, UK

                                            
                                        

                                    


                            
                            
                                
                                    View editor publications

                                    
                                        You can also search for this editor in
                                            
                                            PubMed
                                                 
                                            Google Scholar
                                        
                                        

                                    

                                

                            

                        


            

        

        
            	The only reference guide in the field and thoroughly revised

	Guides through technological transformations of negotiation

	Includes more than 25 new chapters covering the latest developments in the field



        
        
    

                        
    
        
        
    


                        
                            
    
        
            	
                        60k Accesses

                    
	
                            60
                                Citations

                        
	
                        7
                            
                                Altmetric

                            
                        


        

    



                        

                        
    

                    

                

                
        
            
                
                    Sections

                    	Table of contents
	About this book
	Keywords
	Editors and Affiliations
	About the editors
	Bibliographic Information
	Publish with us


                

            
        
    

                
                    
 
  Buy it now

  
   Buying options

   
    
     
      
        
        eBook  USD 599.99 
      

       Price excludes VAT (USA) 
      

     

        
      	Available as EPUB and PDF
	Read on any device
	Instant download
	Own it forever

Buy eBook
     

    

    
     
      
        
        Hardcover Book  USD 649.99 
      

       Price excludes VAT (USA) 
      

     

        
      	Durable hardcover edition
	Dispatched in 3 to 5 business days
	Free shipping worldwide - see info

Buy Hardcover Book
     

    

   

   
  

  
   Tax calculation will be finalised at checkout

  

  Other ways to access

  
   
    
     
        Licence this eBook for your library  
         
         
       

     

    

    
     
        Learn about institutional subscriptions  
         
         
       

     

    

   

  

 

 
 
 


                


                
                    
                        
                            
                                
                                    
                                        This is a preview of subscription content, log in via an institution to check for access.
                                    
                                

                            

                        
                    
                

                
    
        
                
                    
                        Table of contents (50 entries)

                        
                            
    
        
            Search within book
            
                
                
                    Search
                    
                        
                    
                
                
                
            

        

    



                            
        
            	
            
                
                    
                
                  Previous page
            
                    
	
                    
                        Page   1
                        
                            Navigate to page number
                            
                            
                        

                          of 3
                    

                
	
                        
                        Next page 
                        
                            
                        
                        
                    


        

                            
                                	
        
            
                    Front Matter

                
                Pages i-xix
                

            

                
        
            PDF
                
                    
                
            
        

    
            

        

    
	
                                                
                                                    
                                                        Introduction

                                                        	
        
            
                    Front Matter

                
                Pages 1-1
                

            

                
        
            PDF
                
                    
                
            
        

    
            

        

    
	
        
            
                                
                                    Introduction to the Handbook of Group Decision and Negotiation
                                

                            
                        
                
                    	D. Marc Kilgour, Colin Eden


                Pages 3-17
                

            


        

    


                                                    

                                                

                                            
	
                                                
                                                    
                                                        Justice and Fairness in Negotiation

                                                        	
        
            
                    Front Matter

                
                Pages 19-19
                

            

                
        
            PDF
                
                    
                
            
        

    
            

        

    
	
        
            
                                
                                    Just Negotiations, Stable Peace Agreements, and Durable Peace
                                

                            
                        
                
                    	Daniel Druckman, Lynn Wagner


                Pages 21-38
                

            


        

    
	
        
            
                                
                                    Methods to Analyze Negotiation Processes
                                

                            
                        
                
                    	Rudolf Vetschera, Sabine T. Koeszegi, Michael Filzmoser


                Pages 39-60
                

            


        

    
	
        
            
                                
                                    Negotiation Processes: Empirical Insights
                                

                            
                        
                
                    	Michael Filzmoser, Rudolf Vetschera, Sabine T. Koeszegi


                Pages 61-79
                

            


        

    
	
        
            
                                
                                    The Notion of Fair Division in Negotiations
                                

                            
                        
                
                    	Christian Klamler


                Pages 81-109
                

            


        

    
	
        
            
                                
                                    Sharing Profit and Risk in a Partnership
                                

                            
                        
                
                    	Yigal Gerchak, Eugene Khmelnitsky


                Pages 111-134
                

            


        

    


                                                    

                                                

                                            
	
                                                
                                                    
                                                        The Context for Group Decision and Negotiation

                                                        	
        
            
                    Front Matter

                
                Pages 135-135
                

            

                
        
            PDF
                
                    
                
            
        

    
            

        

    
	
        
            
                                
                                    Advances in Defining a Right Problem in Group Decision and Negotiation
                                

                            
                        
                
                    	Melvin F. Shakun, Bilyana Martinovski


                Pages 137-156
                

            


        

    
	
        
            
                                
                                    Role of Emotion in Group Decision and Negotiation
                                

                            
                        
                
                    	Bilyana Martinovski


                Pages 157-192
                

            


        

    
	
        
            
                                
                                    Impact of Cognitive Style on Group Decision and Negotiation
                                

                            
                        
                
                    	Sébastien Damart, Sonia Adam-Ledunois


                Pages 193-210
                

            


        

    
	
        
            
                                
                                    Communication Media and Negotiation: A Review
                                

                            
                        
                
                    	Ingmar Geiger


                Pages 211-229
                

            


        

    
	
        
            
                                
                                    Negotiation Process Modelling: From Soft and Tacit to Deliberate
                                

                            
                        
                
                    	Tomasz Szapiro


                Pages 231-253
                

            


        

    
	
        
            
                                
                                    Holistic Preferences and Prenegotiation Preparation
                                

                            
                        
                
                    	Tomasz Wachowicz, Ewa Roszkowska


                Pages 255-289
                

            


        

    
	
        
            
                                
                                    Context and Environment in Negotiation
                                

                            
                        
                
                    	P. J. van der Wijst, A. P. C. I. Hong, D. J. Damen


                Pages 291-314
                

            


        

    
	
        
            
                                
                                    Neuroscience Tools for Group Decision and Negotiation
                                

                            
                        
                
                    	Adiel Teixeira de Almeida, Lucia Reis Peixoto Roselli, Danielle Costa Morais, Ana Paula Cabral Seixas Costa


                Pages 315-338
                

            


        

    


                                                    

                                                

                                            
	
                                                
                                                    
                                                        Crowd-Scale Group Decisions

                                                        	
        
            
                    Front Matter

                
                Pages 339-339
                

            

                
        
            PDF
                
                    
                
            
        

    
            

        

    
	
        
            
                                
                                    Supporting Community Decisions
                                

                            
                        
                
                    	Masahide Horita, Yu Maemura


                Pages 341-354
                

            


        

    


                                                    

                                                

                                            


                            
                            
        
            	
            
                
                    
                
                  Previous page
            
                    
	
                    
                        Page   1
                        
                            Navigate to page number
                            
                            
                        

                          of 3
                    

                
	
                        
                        Next page 
                        
                            
                        
                        
                    


        

                        

                        
    
        
            
            Back to top
                
            
            
        

    

                    

                
    

                
                
    
        
            
                
                    
                        About this book

                        
                            The second edition of this defining handbook provides an up-to-date reference on approaches to the principles and practice of negotiation, group decision-making, and collaboration. It includes the origins, development, and prospects of electronic negotiation, as well as on-line or computer-based arbitration. It constitutes a comprehensive guide to how traditional issues in negotiation, such as knowledge, language, strategy, fairness and justice, have been transformed by technology.  
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